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Analysing Strategic Review ‘decision tree’ explains investor uncertainty

but highlights upside potential

TEF.MC 12m Price Target: €5.20 Price: €4.67 Upside: 11.3%

Telefonica management is conducting a strategic review which we
understand is balancing a desire to reduce its debt while also
reviewing the scope to improve operational returns through M&A.
With a CMD planned for 2H25, the uncertain outcome of the review
is a key investor concern._Press speculation has covered just about
every possible outcome. In this report, we look at the financial
impact of a range of scenarios. Overall, we note several that could
strengthen TEF's assets, avoid the need for a rights issue and create
value. Key findings:

1) Acquisition to drive German consolidation the most accretive
scenario: a German deal would be accretive to returns in most
instances, and could be achieved without a rights issue. It would be
positive for Buy-rated UTDI/DT, neutral for VOD. If TEF were to
pursue further Spanish market consolidation, in fixed and/or mobile,
this would likely also boost returns, but on a less material scale. 2)
Scenarios less obviously accretive: UK buyout of VMO2 partner;
industry-adjacent deals would have to be analysed on a case-by
case-basis: our VMO2 buyout scenario sees 2030E ROIC 2-3.5pp
lower. It would also likely require dilutive equity financing. But if it
supported UK fibre market consolidation, it could eventually be
value accretive to TEF, and Buy-rated BT. 3) Organic de-gearing
could avoid a rights issue: while press reports highlight a possible
rights issue, we argue it may not be necessary. TEF ND/EBITDA is
3.6x on a ‘fully loaded’ basis. It must stay <4x to retain IG status.
Absent deals, TEF's balance sheet is de-gearing fairly rapidly at 0.3x
p.a. Not all M&A would necessarily require a rights issue.

We remain Buy rated, though note uncertainty around which
path management will choose to take. On an organic basis, we
model above-consensus estimates and above-sectoraverage returns
improvement.

Andrew Lee
+44(20)7774-1383 | andrew.j.lee@gs.com
Goldman Sachs International

Sofija Rakicevic
+44(20)7774-6556 | sofija.rakicevic@gs.com
Goldman Sachs International

Mollie Witcombe
+44(20)7051-6252 | mollie.witcombe@gs.com
Goldman Sachs International

Halima Elyas
+44(20)7774-6503 | halima.elyas@gs.com
Goldman Sachs International

Key Data
Market cap: €26.3bn / $30.0bn

Enterprise value: €51.0bn / $58.2bn

3m ADTV: €48.7mn / $54.0mn

Spain

Europe Telecoms

M&A Rank: 3

Leases incl. in net debt & EV?: Yes

GS Forecast

12/24  12/25E 12/26E 12/27E

Revenue (€ mn) 378946 368345 369466 37,673.1
EBIT (€ mn) 43543 45032 4,553.1 4,852.5
EPS (€) 0.29 0.36 0.40 0.45
P/E (X) 14.2 13.0 1.8 103
EV/EBITDA (ex lease,X) 4.0 45 4.2 38
Dividend yield (%) 74 6.4 6.4 6.4
FCF yield (%) 15.5 16.0 14.9 16.1
CROCI (%) 272 289 30.3 34.2
N debt/EBITDA (ex lease,X) 18 1.7 1.5 12

3/25 6/25E 9/25E 12/25E
EPS (€) 0.06 0.09 0.10 0.12

GS Factor Profile

Growth

Financial Returns

Multiple

Inteirated I

Percentile 20th 40th 60th 80th 100th

- TEF.MC relative to Europe Coverage

TEF.MC relative to Europe Telecoms

Source: Company data, Goldman Sachs Research estimates.
See disclosures for details.
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Telefonica (TEEMC)
Rating since Dec 14, 2022

Ratios & Valuation

12/24 12/25E 12/26E 12/27E
EV/sales (X) 13 14 13 1.2
EV/EBITDAR (X) 4.1 41 39 36
EV/EBITDA (excl. leases) (X) 4.0 45 42 38
EV/EBIT (X) 115 1.3 10.7 94
P/E (X) 14.2 13.0 1.8 10.3
Dividend yield (%) 74 6.4 6.4 6.4
EV/GCI (X) 12 13 14 14
CROCI (%) 27.2 289 30.3 34.2
ROIC (%) (85.4) (110.8) (125.6) (123.2)
ROA (%) 45 4.9 49 5.0
Days inventory outst, sales 9.1 92 9.0 88
Asset turnover (X) NM NM NM NM
Capex/D&A (%) 51.3 404 386 384
Net debt/equity (excl. leases) (%) 829 n7 60.1 471
EBIT interest cover (X) - - - -
FCF cover of dividends (X) 25 2.8 26 28
Growth & Margins (%)

12/24 12/25E 12/26E 12/27E
Total revenue growth 6.8) 2.8) 0.3 2.0
EBITDA growth 84 0.2) 0.4 31
EBIT growth 67.9 34 1.1 6.6
Net inc. growth 281.5 252 10.3 14.2
EPS growth 282.5 251 10.3 14.2
DPS growth 0.0 0.0 0.0 0.0
Price Performance
TEF.MC (€) FTSE World Europe (EUR)
6.0 800
55 750
5.0 700
45 650
4.0 600
35 550

Jul-24 Oct-24 Jan-25 Apr-25
3m 6m 12m

Absolute 95% 8.0% 7.1%
Rel. to the FTSE World Europe (EUR) 1.7% 1.6% 1.2%

Source: FactSet. Price as of 3 Jun 2025 close.

Income Statement (€ mn)

12/24 12/25E 12/26E 12/27E
Total revenue 37,894.6 36,834.5 36,946.6 37,6731
Total operating expenses (25,542.9) (24,510.8) (24,567.7) (24,916.3)
R&D 0.0 0.0 0.0 0.0
Other operating inc./(exp.) - - - -
EBITDA 12,351.7 12,323.7 12,3789 12,756.8
Depreciation & amortisation (7,997.4) (7,820.5) (7,825.8) (7,904.3)
EBIT 4,354.3 4,503.2 4,553.1 4,852.5
Net interest inc./(exp.) (1,733.8) (1,545.3) (1,401.9) (1,260.5)
Income/(loss) from associates (49.3) (103.5) (50.0) (50.0)
Profit/(loss) on disposals - - - -
Total other net - - - -
Pre-tax profit 25713 2,854.4 3,101.1 3,542.0
Provision for taxes (689.9) 617.8) (620.2) (708.4)
Minority interest (263.5) (211.6) (248.1) (283.4)
Preferred dividends - - - -
Net inc. (pre-exceptionals) 1,617.9 2,025.1 2,232.8 2,550.2
Post-tax exceptionals - - - -
Net inc. (post-exceptionals) 1,617.9 2,025.1 22328 2,550.2
EPS (basic, pre-except) (€) 0.29 0.36 0.40 0.45
EPS (basic, post-except) (€) 0.29 0.36 0.40 0.45
Wtd avg shares out. (basic) (mn) 5,635.7 5,637.3 5,637.3 5,637.3
Tax rate (%) 26.8 21.6 20.0 20.0
Common dividends declared 1,690.7 1,691.2 1,691.2 1,691.2
DPS (€) 0.30 0.30 0.30 0.30

5 June 2025

Balance Sheet (€ mn)

12/24 12/25E 12/26E 12/27E
Cash & cash equivalents 8,061.6 9,629.8 11,212.7 13,176.5
Accounts receivable 10,445.5 8,684.0 8,351.5 8,346.2
Inventory 954.0 906.3 906.3 906.3
Other current assets 2,908.0 5,784.3 5,784.3 5,784.3
Total current assets 22,369.2 24,804.3 26,254.7 28,213.2
Net PP&E - - - -
Net intangibles - - - -
Total investments 15,777.2 15,015.3 14,667.4 14,310.3
Other long-term assets 31,0413 32,690.9 34,5282 36,409.2
Total assets 100,501.9 99,497.1 99,645.1 100,291.0
Accounts payable 14,605.7 12,837.7 12,9413 13,2494
Short-term debt 5,589.6 4,826.4 4,826.4 4,826.4
Short-term lease liabilities 2,226.3 2,024.0 2,024.0 2,024.0
Other current liabilities 33119 5,196.6 5,139.2 5,051.8
Total current liabilities 25,7335 24,884.7 24,930.8 25,151.6
Long-term debt 33,192.3 32,865.0 32,865.0 32,865.0
Long-term lease liabilities 6,077.4 5,767.6 5,767.6 5,767.6
Other long-term liabilities 12,7499 12,447.4 12,1488 11,840.2
Total long-term liabilities 52,019.5 51,080.0 50,7814 50,472.8
Total liabilities 77,753.0 75,964.7 75,712.2 75,624.4
Preferred shares -- -- -- --
Total common equity 19,347.2 19,578.8 19,987.4 20,7134
Minority interest 3,401.6 3,953.6 3,9455 3,953.2
Total liabilities & equity 100,501.9 99,497.1 99,645.1 100,291.0
Capital employed 61,530.7 61,223.7 61,624.3 62,358.1
Adj for unfunded pensions & GW - - - -
Cash Flow (€ mn)

12/24 12/25E 12/26E 12/27E
Net income 1,617.9 2,025.1 2,232.8 2,550.2
D&A add-back 7,997.4 7,820.5 7,825.8 7,904.3
Minority interest add-back 263.5 211.6 2481 283.4
Net (inc)/dec working capital (221.9) 353.6 336.0 31356
Other operating cash flow 1,054.1 670.7 (57.8) (88.6)
Cash flow from operations 10,711.0 11,081.3 10,584.9 10,962.8
Capital expenditures (5,141.0) (4,226.2) (4,033.6) (4,059.5)
Acquisitions - - - -
Divestitures 31.0 1,008.9 - -
Others 375.0 (1,337.0) (168.2) (168.2)
Cash flow from investing (4,735.0) (4,554.3) (4,201.8) (4,227.7)
Repayment of lease liabilities (2,016.0) (2,641.9) (2,619.9) (2,671.5)
Dividends paid (common & pref) (1,887.0) (1,810.2) (1,691.2) (1,691.2)
Inc/(dec) in debt 1,720.2 (1,090.4) - -
Other financing cash flows (4,306.2) (1,960.8) (3,009.0) (3,080.1)
Cash flow from financing (4,473.0) (4,861.4) (4,700.2) (4,771.3)
Total cash flow 911.0 1,468.1 1,682.9 1,963.8
Reinvestment rate (%) 47.0 394 39.4 38.1

Source: Company data, Goldman Sachs Research estimates.
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PM Summary

Telefonica is conducting a strategic review which, based on management comments,
we understand is balancing a desire to reduce its debt while also reviewing the scope to
improve operational returns through M&A. With a CMD planned for 2H25, the uncertain
outcome of the review is a key investor concern. As a result, there has been a lot of
press speculation on what Telefonica could do — this has included reports that TEF
could buy assets in adjacent industries (e.g. IT), pursue deals to consolidate_Spanish and
German telecoms markets, and that it could buy out the 50% stake in VMO2 that it
doesn’'t own. Press speculation has covered just about every possible outcome.
Management has also indicated that they are open to potential deals in Spain, the UK
and Germany with the aim of establishing a competitive national champion.

Our organic outlook for TEF's assets remains above consensus with
above-sectoraverage returns improvement. We maintain our Buy rating, though note
the uncertainty around which path management will choose to take.

Our bullish Digital Infrastructure sector thesis...: we introduced our Digital Infrastructure thesis more
than two years ago, predicated on deregulation as European regulators and government authorities
increasingly aim to incentivise network investment - necessary after two decades of heavy regulation
dragging the sector ROIC below WACC. To date, deregulation has centered on fibre broadband, driving
incumbents’ fibre broadband investment, which is now being monetised. We showed in our recent
December 2024 sector report that this has supported a step change in sector growth and returns,

consensus upgrades and outperformance over the last 18 months. The best positioned operators for fibre
deregulation are delivering 4%+/10% + EBITDA/FCF growth (FY24/FY25E). This is more growth than we've
seen in the European telecoms sector for over a decade. We expect the ramping growth and bifurcation to
continue.

...and the growing potential of mobile consolidation, TEF could take advantage in Germany: another
leg to Digital Infrastructure deregulation is, potentially, mobile consolidation. We highlighted in our
December 2024 sector report, European authorities appear more open to in-market mobile consolidation.
This is to revive mobile network investment suppressed by historical regulation. UK 4-to-3 consolidation
was approved with limited remedies. The EU has supported a Mario Draghi white paper proposing looser
competition regulation and has a new competition authority head in place. Our conversations with telco
operator management highlights growing optimism for EU approval of consolidation, with limited remedies
— this includes Telefonica management, as well as Telenor management, as highlighted in our recent Nordic
field-trip report. We highlight in our December 2024 report: 1) evidence on c¢.1-2pp pa EBITDA market
repair growth consolidation benefits; and 2) new analysis on growth & returns boosts and equity upside by
company if exposed to markets that will/can consolidate — UK, Italy, Sweden, France & Germany.

5 June 2025
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In this note, we lay out detailed analysis of the financial impact of a range of
options across Telefonica’s core markets and capital structure, including: German
consolidation; UK buyout of VMO2 partner; further consolidation of the Spanish
market; de-gearing organically and via a rights issue — possibly in conjunction
with a deal. Key conclusions of scenario analysis:

German consolidation: the most returns-accretive scenario, and could be achieved
in most cases without a rights issue. To gauge the impact of potential M&A in
Germany, we contemplate a hypothetical acquisition in Germany, employing a set of
generic assumptions, flexing for: 1) deal EV/EBITDA multiple, based on precedent
transactions, and 2) EBITDA, based on the range generated by operators in Germany
(excl. the incumbent). This analysis implies most transactions would be accretive to
returns, and would not pose a risk to TEF's IG credit rating. We also note that a deal
structure that avoids full takeout initially, e.g. a merger with call option, could further
alleviate balance sheet concerns.

Exhibit 1: Our scenario analysis of a hypothetical acquisition in Germany, in efforts to consolidate the market, implies returns accretion and
limited risk to TEF's IG credit rating in most cases
ROIC pp and % change in year 5 and leverage (ND/EBITDA) pre and post a hypothetical transaction in year 1 (x)

Potential German consolidation

ROIC change in year 5 (pp) ROIC change in year 5 (%) Year 1: leverage post transaction (x)

EBITDA
(€emn)

500
750
1,000
1,250
1,500
1,750

1.1pp
1.0pp
1.0pp
1.0pp
1.0pp
1.0pp

Deal multiple (x)

Deal multiple (x) Deal multiple (x)

8 10 12 6 8 10 12 6 8 10 12
0.9pp 0.7pp 0.5pp 500 8.7% 7.1% 5.5% 3.9% 500 34 35 3.6 3.6
0.7pp 0.5pp 0.2pp 750 8.6% 6.2% 3.8% 1.6% 750 35 3.6 3.7 3.8
0.6pp 03pp  -0.1pp [T 1,000 8.5% 5.3% 2.3% 0.5% [E 1,000 35 3.6 3.8 3.9
0.5pp 0lpp  -03pp (€mn) 1,250 8.4% 4.5% 0.9% 2.5% (€mn) 1,250 3.5 3.7 3.9 41
0.4pp -0.1pp -0.5pp 1,500 8.2% 3.7% -0.5% -4.3% 1,500 3.6 3.8 4.0 4.2
04pp  -02pp  -0.7pp 1,750 8.1% 2.9% -1.8% 6.1% 1,750 3.6 3.9 41 4.4

Source: Goldman Sachs Global Investment Research

5 June 2025

UKVMO2 buyout: would likely be returns dilutive. A potential buyout (as per press
reports) would simplify TEF's ownership of the asset but would reduce its ROIC by
2-3.5pp in year 5, on our analysis (8.5-10% vs. 12% on a standalone basis / 8% WACC)
unless it precipitated a greater likelihood of scale deals to consolidate the UK fibre
market. It would likely require a material TEF equity dilution to fund the deal. The deal
would be positive for VMO2 longer term, potentially positive for BT if it drove fibre
consolidation, as we have previous discussed in our BT notes (here & here).
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Exhibit 2: Qur analysis indicates that a potential VM02 buy out Exhibit 3: ...further, this transaction could raise leverage to ahove
would be ROIC dilutive, by c.2-3.5pp in Y5, implying limited ROIC levels implied for Telefonica to maintain its credit rating
improvement vs. 2.5pp on standalone basis...

4 S
Potential VMO2 buy out Potential VMO2 buy out

Deal multiple (x) Deal multiple (x)
6 8

10 12 6 8 10 12
Year 5 ROIC change (pp) -2.0pp -2.0pp -2.7pp -3.5pp Year 1 leverage post transaction (x) 3.9 4.2 4.5 4.8
Year 5 ROIC change (%) -16.8% -16.8% -22.6% -28.7%
4Y ROIC improvement (pp) 0.6pp 0.6pp 0.1pp -0.8pp
Year 1 leverage pre transaction (x) 33 33 33 3.3
Leverage change (x) 0.6 0.9 1.2 1.4
100% of VMO2
Implied EV (€bn) 28.8 38.4 48.0 57.6
Implied equity (€bn) 4.0 13.6 23.2 32.8 [ ‘.
H .
| Telefonica needs to stay comfortably !
1 <4xto avoid credit rating downgrade* 1
50% of VMO2 [ o J
Implied EV (€bn) 14.4 19.2 24.0 28.8
Implied equity (€bn) 2.0 6.8 11.6 16.4
Source: Goldman Sachs Global Investment Research (*) We use leverage definition that includes leases, hybrids and pension commitments amongst

others. This definition comes closest to S&P's leverage calculation, and for Telefonica to retain
its credit investment rating with S&P it needs to stay comfortably below 4x.

Source: Goldman Sachs Global Investment Research

Further consolidation of the Spanish market: unlikely to ‘move the needle’ on
returns. There are multiple opportunities Telefonica could explore in Spain, as also
speculated in the press, but it is not exactly clear what it could do to improve market
structure materially given the mobile market has recently undergone consolidation, and
in fixed Telefonica has high fibre network ownership and subscribers share. However,
the company could opt for bolt-on acquisitions in both mobile and fixed and/or deals in
adjacent industries. Any potential deals in fixed and/or mobile could potentially boost
returns similarly to the German consolidation analysis we laid out earlier, as they would
leverage on synergies and could bring some market repair. However, we would expect
boost to be on a less material scale. We note that acquisitions in adjacent industries
in Spain or other countries would need to be analysed on a case-by-case basis,
but investors would likely question synergies.

5 June 2025
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Exhibit 4: The Spanish mobile market has already undergone
significant consolidation with the MasOrange merger; therefore it
is unclear what Telefonica could do to improve market structure
materially...

Mobile market share by subscriber, 2024

Telefonica
26%

Vodafone
19%

MasOrang
e..

Exhibit 5: ...the same holds for the fixed market, where Telefonica
already has a high market share
Broadband market share by subscribers, 2024

Others
Digi 7%
10%

Telefonica
32%

Vodafone
14%

MasOrange
37%

Source: Data compiled by Goldman Sachs Global Investment Research

Source: Data compiled by Goldman Sachs Global Investment Research

De-gearing organically and via a rights issue: absent deals, we would argue that
TEF’s balance sheet is already on a path to de-gear organically to sustainable
levels, and while press reports suggest the possibility of a rights issue, we argue it
may not be necessary. Our Buy rating is predicated on TEF's accelerating FCF and
returns growth, supported by the recently consolidated Spanish mobile market, Hispam
assets sales and Brazilian market structure. WWe model ‘fully loaded’ ND/EBITDA
(including hybrids and leases) falling by ¢.0.3x p.a. to 3.3x/2.7x by 2026/28, materially
below S&P’s c.4x threshold for IG status - a key focus for TEF We argue this is a broadly
structurally sustainable level given TEF's growth outlook of +2%/+8% 2025-29
EBITDA/FCF CAGR. While a rights issue may not be necessary, outside of
large-scale M&A ambitions, we show that a €1-10bn issue (¢.3%-37% of MV)
would lead to a 0.1x-0.8x reduction in fully loaded ND/EBITDA to 3.5x-2.8x in
2025E. Later in the note, we also consider Telefonica raising external funds to pursue
de-gearing alongside transactions as laid out above.

5 June 2025
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Exhibit 6: We model ‘fully loaded’ ND/EBITDA falling by -0.3x p.a. to Exhibit 7: While a rights issue may not be necessary, we show that

2.7x in 2028E on an organic basis, materially below S&P’s 4x a €1-10bn issue (c.3-37% of MV) would lead to a 0.1x-0.8x reduction
threshold for IG status in fully loaded ND/EBITDA
Leverage (x) and FCF/sales (%), 2025-30E External financing potentially needed to reduce leverage in year 0

(2025E), all else equal

4.0 12.0%
€12bn @ <4xto retain credit rating 4.0x
3.5 10.0% 3.6x 2025E GSe 'fully loaded' ND/EBITDA 3.7% 35
30 s €10bn o E
0, = Ox o
25 RO g eson ¢ 25 %
) ) ® 2.8x X &
20 6:0% S €6bn 200 3
<] 15% 9
10 g 10x O
9 g , 2z
05 2.0% £ €2bn 3.4 0.5¢
0.0 0.0% €0bn - 0.0x
2025E 2026E 2027E 2028E 2029E 2030E
M ND/EBITDA (x) o FCF/sales (%) H External financing needed (€bn) ® % of TEF mkt cap ¢ Target leverage (x)
Source: Goldman Sachs Global Investment Research Source: Goldman Sachs Global Investment Research
Organic drivers of our Buy rating: domestic and Brazilian performance, portfolio
simplification is a further positive. \We model above-consensus estimates and
above-sector-average returns improvement. In Spain, Telefonica has enjoyed improved
rationality in its domestic market since 2022, which, together with its low churn and
benefits from MasOrange consolidation, should lead to a sustained Spanish service
revenues growth, in our view. Further, we expect the Brazilian asset (Vivo) to see further
improvements, driven by continued price increases within a rational competitive setting
(i.e. 3-player mobile). These two core assets together with the structural reduction of
Group capex should boost cash flow generation going forward. Telefonica’s dividends
remain well covered on our estimates. Also, Telefonica’s ongoing portfolio simplification
in Hispam is a positive as it could help it unwind some complexity discount on our EV/IC
vs. ROIC approach.
Exhibit 8: Our Buy rating is supported by Telefonica's growth in the Exhibit 9: ...these core markets drive our above-consensus
recently consolidated Spanish market, Hispam sales and resilient estimates for the group
Brazilian business... GS vs. Visible Alpha Consensus Data, 2025-27E
TEF's growth vs. sector average, 2025-29E CAGR
7%
8.4%
8.0% 6%
5%
5%
4% 4%
3% 2% 3% 2%
3.99%41% 41% 2% 2%
2 1% I
190/2.7% 21 2,3%% % | —H . - mm ="
9% % %
I I I I % % 0
(%)
é /// 2025E 2026E 2027E 2025E 2026E 2027E
Spain Brazil Group Sector Average Spain Group
(weighted)
mRevenue CAGR (25-29E)  mEBITDA CAGR (25-29E) FCF CAGR (25-29E) mRevenues ®Reported EBITDA EBITDA - capex
Source: Goldman Sachs Global Investment Research We note that consensus is not fully comparable with our estimates as not all analyst estimates

exclude the recently concluded Hispam deals and FX assumptions vary.

Source: Visible Alpha Consensus Data, Goldman Sachs Global Investment Research
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Exhibit 10: Our organic outlook for TEF's assets supports

above-sector-average returns improvement...
ROIC improvement 2025-29E

8.0pp
7.0pp
6.0pp
5.0pp
4.0pp
3.0pp
2.0pp
1.0pp
0.0pp

-1.0pp

Freenet
Orange
Proximus
Vodafone
Sunrise
Bouygues
Swisscom
NOS

1&1

BT
Telefonica

KPN

Telenor

DT

Elisa
Telia
Tele2

Source: Company data, Goldman Sachs Global Investment Research

Exhibit 11: ...and we find that ROIC is the key driver of valuation in the sector, the correlation between EV/IC and ROIC is very high. Within
this framework, Telefonica currently trades at a discount to the line of best fit on sector valuation given its complexity, but its organic

performance together with Hispam simplification should help reduce it

2027E EV/IC vs ROIC on current and target price

-

2027E EV/IC ws ROIC

-

At current price
35
30
258 Tele2
KPN ..
Y z0 ¢
= NS
o 15 Swisscom . DT . Telia
= * ¥ & Telenar
= 10 Orange — BT .
’ Sunriss ¥ * Telefonica
Proxifus @
08 181 7 o vodatone
oo
0% S% 0% 15%
202TE ROIC

At target price

2027E EVAC

45

40

25

30

25

20

05

oo

0%

Telez

KPN *
L ] L
oT 4 Telia
Sunifise NOS‘_.-”' & Telenar
Sy EEo0m . BT.
Orange * Telefonica
Prodmus —s o
2.
181 Wodafone

5% 15%

0%
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Elisa
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Source: Goldman Sachs Global Investment Research, Factset.
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Exhibit 12: Summary Financials
Breakdown by geography, 2023-2030E

Revenue
Spain 12,654 12,791 12,959 13,163 13,400 13,671 13,959 14,266
growth 1.3% 1.7% 1.3% 1.6% 1.8% 2.0% 2.1% 2.2%
Germany 8,615 8,492 8,390 8,134 8,227 8,326 8,430 8,540
growth 4.8% (1.4%) (1.2%) (3.1%) 1.2% 1.2% 1.3% 1.3%
Brazil 9,650 9,618 9,132 9,368 9,750 10,166 10,628 11,078
growth 8.5% 7.2% 5.5% 4.7% 4.1% 4.3% 4.5% 4.2%
Hispam 8,381 5,405 5,041 4,962 4,970 4,990 5,023 5,069
VMO2 (UK JV) 12,547 12,839 12,018 12,360 12,852 12,759 12,817 12,996
growth (2.1%) (5.2%) 3.0% 4.0% (0.7%) 0.5% 1.4%
Total Revenue 40,653 37,895 36,834 36,947 37,673 38,486 39,380 40,299
growth 3.7% 1.6% 1.2% 1.0% 2.0% 2.2% 2.3% 2.3%
Total incl. 50% VMO2 (UK JV) 46,813 44,203 42,843 43,127 44,099 44,865 45,789 46,797
EBITDA
Spain 3,229 4,614 4,715 4,822 4,949 5,090 5,239 5,397
margin 25.5% 36.1% 36.4% 36.6% 36.9% 37.2% 37.5% 37.8%
growth (0.8%) 0.7% 1.6% 2.3% 2.6% 2.8% 2.9% 3.0%
Germany 2,640 2,764 2,609 2,351 2,394 2,439 2,487 2,536
margin 30.6% 32.6% 31.1% 28.9% 29.1% 29.3% 29.5% 29.7%
growth 3.2% 4.7% (5.6%) (9.9%) 1.9% 1.9% 1.9% 2.0%
Brazil 4,128 4,116 3,770 4,061 4,262 4,300 4,422 4,609
margin 42.8% 42.8% 41.3% 43.3% 43.7% 42.3% 41.6% 41.6%
growth 10.6% 7.3% 5.3% 11.0% 5.0% 0.9% 2.8% 4.2%
Hispam 1,696 -872 1,106 1,066 1,071 1,080 1,092 1,106
VMO2 (UK JV) 4,620 4,684 4,656 4,802 4,946 5,079 5,226 5,382
margin 36.8% 36.5% 38.7% 38.9% 38.5% 39.8% 40.8% 41.4%
growth (3.0%) 0.7% 3.3% 3.0% 2.7% 2.9% 3.0%
Total EBITDA 11,730 12,813 12,280 12,379 12,757 12,990 13,320 13,729
margin 28.9% 33.8% 33.3% 33.5% 33.9% 33.8% 33.8% 34.1%
growth 2.7% 5.7% 1.0% 2.5% 3.1% 1.8% 2.5% 3.1%
Total incl. 50% VMO2 (UK JV) 13,908 15,120 14,599 14,780 15,230 15,529 15,932 16,420
Capex
Spain 1,587 1,546 1,403 1,356 1,367 1,381 1,396 1,419
% of sales 12.5% 12.1% 10.8% 10.3% 10.2% 10.1% 10.0% 10.0%
Germany 1,133 1,141 926 833 830 827 825 823
% of sales 13.2% 13.4% 11.0% 10.2% 10.1% 9.9% 9.8% 9.6%
Brazil 1,660 1,579 1,412 1,393 1,420 1,451 1,486 1,637
% of sales 17.2% 16.4% 15.5% 14.9% 14.6% 14.3% 14.0% 13.9%
Hispam 786 491 435 401 392 384 377 372
% of sales 9.4% 9.1% 8.6% 8.1% 7.9% 7.7% 7.5% 7.3%
VMO2 (UK JV) 2,408 2,396 2,427 2,508 2,634 2,628 2,627 2,611
% of sales 19.2% 18.7% 20.2% 20.3% 20.5% 20.6% 20.5% 20.1%
Total Capex 5,396 4,937 4,276 4,083 4,109 4,143 4,184 4,251
% of sales 13.3% 13.0% 11.6% 11.1% 10.9% 10.8% 10.6% 10.5%
Total incl. 50% VMO2 (UK JV) 6,600 6,142 5,489 5,337 5,426 5,457 5,497 5,657
% of sales 14.1% 13.9% 12.8% 12.4% 12.3% 12.2% 12.0% 11.9%

EBITDA - capex

Spain 1,642 3,068 3,312 3,466 3,682 3,709 3,843 3,977
Germany 1,507 1,623 1,683 1,518 1,564 1,612 1,662 1,713
Brazil 2,468 2,537 2,358 2,667 2,842 2,849 2,937 3,072
Hispam 910 -1,363 671 664 679 696 714 734
VMO2 (UK JV) 2,212 2,288 2,229 2,294 2,312 2,452 2,599 2,771
Total EBITDA - capex 6,334 7,876 8,004 8,296 8,648 8,846 9,136 9,477
Total incl. 50% VMO2 (UK JV) 7,440 9,021 9,119 9,443 9,804 10,072 10,435 10,863

Source: Company data, Goldman Sachs Global Investment Research

Note: given that the company expects to complete its strategic review by YE25, we

assume that these potential transactions could be announced in 2025E and then closed

in 2026E at the earliest, which is year 1 in our analysis.



Goldman Sachs

Telefonica (TEFMC)

Germany: potential consolidation is ROIC accretive and could be supported
by the balance sheet without risk to credit rating

5 June 2025

Telefonica's new management_has spoken out on the need for consolidation in Europe,
where in-market mobile consolidation is the first step. This comes on top of a number of
supportive updates from authorities across Europe in 2024, and telco management
teams believe that the EU’s approach is changing. Therefore, we see greater reason to
believe consolidation will materialise and, as we wrote in our outlook, we believe mobile
consolidation potential is now too big to ignore.

Bloomberg reported that Telefonica’s management is open to deals in Spain, Germany
and the UK. In this section, we analyze a range of hypothetical transactions in Germany
as we see scope for in-market mobile consolidation there. Our analysis indicates that
the impact of potential consolidation for most deal sizes would be ROIC accretive
and could be supported by Telefonica’s balance sheet. Indeed, it would be the most
returns-accretive scenario compared to the other scenarios we consider in this note.
From a strategic perspective, such a transaction would bring mobile market repair
benefits, assuming no punitive remedies; historically we have seen a 1-2pp p.a. boost to
EBITDA growth from churn reduction across Europe. Therefore, we would expect
consolidation to drive higher returns, and a re-rating for companies involved. As
discussed previously, stocks with the most upside from consolidation in Europe are
those exposed to 4-player mobile markets and/or with higher gearing and this includes
Telefonica.

To gauge the impact of a potential M&A in Germany, we contemplate a hypothetical
acquisition in Germany, employing a set of generic assumptions. The key inputs which
we flex for are: 1) deal EV/EBITDA multiple - where we use a range observed in
precedent transactions (Exhibit 59), and 2) EBITDA - based on a range of EBITDA
generated by operators in Germany (excl. the incumbent). Below, we lay out our
assumptions in detail. We take no view on the likelihood of any specific transaction. For
illustrative purposes, our analysis suggests a deal at 9x EBITDA (the midpoint of our
assumed valuation range) would boost TEF ROIC by 0.1-0.8pp across our acquired
EBITDA range (+12.2-12.9% from standalone ¢.12.1% 2030E ROIC). Such a deal would
raise TEF's 2026E ND/EBITDA by 0.2-0.7x to 3.5-4x, on a 'fully loaded’ basis, keeping it
broadly within S&P's investment grade threshold, we believe. We also note that a deal
structure that avoids full takeout initially, e.g. a merger with call option, could further
alleviate balance sheet concerns. We note such a deal would be a material positive for
United Internet/1&1, a modest positive for DT, and broadly neutral for VOD as we have
previously discussed in earlier analysis of the potential impact from German in-market

mobile consolidation.


https://www.telecoms.com/regulation/telefonica-lobbies-eu-for-telco-consolidation
http://publishing.gs.com/content/research/en/reports/2024/12/09/01a063e6-9e0d-49ee-9526-f33401f18970.html
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http://publishing.gs.com/content/research/en/reports/2024/09/19/f7353b0c-47ef-4f3c-9d7d-7e2f0f15ce46.html
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Exhibit 13: Our scenario analysis of a hypothetical acquisition in

Germany, in efforts to consolidate the market, implies it would be
accretive to returns...
ROIC pp and % change in year 5

Potential German consolidation

EBITDA
(€Emn)

EBITDA
(€Emn)

500
750
1,000
1,250
1,500
1,750

500
750
1,000
1,250
1,500
1,750

6
1.1pp
1.0pp
1.0pp
1.0pp
1.0pp
1.0pp

8.7%
8.6%
8.5%
8.4%
8.2%
8.1%

ROIC change in year 5 (pp)

Deal multiple (x)

8
0.9pp
0.7pp
0.6pp
0.5pp
0.4pp
0.4pp

ROIC change in year 5 (%)

Deal multiple (x)

7.1%
6.2%
5.3%
4.5%
3.7%
2.9%

10
0.7pp
0.5pp
0.3pp
0.1pp

-0.1pp
-0.2pp

10
5.5%
3.8%
2.3%
0.9%

-0.5%
-1.8%

12
0.5pp
0.2pp

-0.1pp

-0.3pp

-0.5pp

-0.7pp

12
3.9%
1.6%

-0.5%
-2.5%
-4.3%
-6.1%

Source: Goldman Sachs Global Investment Research

Exhibit 14: ...as it implies improvement of up to 3.2pp over 4 years

vs. 2.5pp TEF's ROIC improvement on a standalone basis

ROIC improvement over 4 years (pp)

Potential German consolidation

ROIC improvement over 4 years (pp)

Deal multiple (x)

EBITDA
(€mn)

Telefonica's 4Y ROIC improvement on a standalone
basis is 2.5pp

——————

Green shade indicates when ROIC improvement is higher than Telefonica’s ROIC on a standalone

basis.

Source: Goldman Sachs Global Investment Research

Exhibit 15: For context, we also show the implied EV at each flexed

multiple and EBITDA

Implied EV (€mn)

Potential German consolidation

Implied EV at each multiple and EBITDA (€mn)

EBITDA

(€mn)

500
750
1,000
1,250
1,500
1,750

6
3,000
4,500
6,000
7,500
9,000

10,500

Deal multiple (x)

8
4,000
6,000
8,000

10,000
12,000
14,000

10
5,000
7,500

10,000
12,500
15,000
17,500

12
6,000
9,000

12,000
15,000
18,000
21,000

Exhibit 16: Most transactions would not pose a risk to Telefonica’s

investment grade credit rating

Leverage (ND/EBITDA) pre and post hypothetical a generic transaction

inyear1(x)

Potential German consolidation

Year 1: leverage post transaction (x)

Deal multiple (x)

6 8 10 12

500 34 3.5 3.6 3.6

750 3.5 3.6 3.7 3.8

EBITDA 1,000 3.5 3.6 3.8 39
(€mn) 1,250 35 3.7 3.9 4.1
1,500 3.6 3.8 4.0 4.2

1,750 3.6 3.9 4.1 4.4

I
1 Telefonica needs to stay comfortably <4x to avoid credit
H rating downgrade

Source: Goldman Sachs Global Investment Research

5 June 2025

Source: Goldman Sachs Global Investment Research
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The German telecom market is of average structural market quality in our view - it is
generally broadly stable and rational for a 4-player mobile market, and we have seen
modest price increases over the past two years. However, we saw increased price
competition over the past 12-18 months mainly prompted by 1&1's wholesale contract
switch, and any prolonged or worsened competition poses further downside risk to each
operator's financials. However, we note this intensified competition could pressure
operators to engage in discussions that could drive German mobile market
consolidation — where all operators would benefit from market repair. In our
analysis of a hypothetical acquisition in Germany, in efforts to consolidate the market,
we add market repair boost to both our generic company and Telefonica Germany based
on historical precedents. For Telefonica Germany (TEF DE), this implies ¢.3.5%/5%
structural EBITDA/EBITDA-capex growth p.a.

Exhibit 17: German mobile market is generally stable and rational
for a 4-player market...
Mobile postpaid market share, 2019-24

40% -

35% |
34%
30% |

3
25% | 24%

% 20% 21% 219 9
20% 18% 18% o % 21%
15% - 13% 14% 15% 15% 15% 15%

0, 4
10% 8% 8% 9% 9% 8% 8%

5% |
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2019 2020 2021 2022 2023 2024
—DT TEF DE 1&1 ——Vodafone ——Other

Source: Data compiled by Goldman Sachs Global Investment Research

Exhibit 18: ...Germany is relatively less concentrated and so has
scope to see further consolidation, especially in light of recent
price competition

HHI index — mobile markets
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Source: Company data, Goldman Sachs Global Investment Research

Exhibit 19: Market repair benefits from consolidation would enable
sustainable EBITDA growth of 3.5% p.a. through the decade for TEF
DE...

Telefonica Germany: revenue and EBITDA growth (%), 2026-30E

4%
3%
2%
1%
0%

(

(

(3%)

49

(5%

(6%)

(7%)

(8%)

(9%)
(10%)

2026E 2027E 2028E 2029E 2030E
Revenues

« = = EBITDA growth before - pre market repair
EBITDA growth before - post market repair

TEF DE = Telefonica Deutschland, i.e. Telefonica Germany.

Source: Goldman Sachs Global Investment Research

5 June 2025

Exhibit 20: ...and EBITDA - capex of ¢.5% vs. ¢.3% pre market repair
Telefonica Germany: EBITDA - capex growth (%), 2026-30E

(8.0%;
(10.0%)

2026E 2027E 2028E 2029E 2030E

= = = EBITDA - capex growth - pre market repair

EBITDA - capex growth - post market repair

Source: Goldman Sachs Global Investment Research
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We also consider a case in which Telefonica pursues deleveraging alongside a
transaction. This would likely require external financing. In the illustrative analysis belowy,
we assess the potential external financing needed to allow for deleveraging, assuming a
transaction at the mid-point of our assumed EBITDA range (c.€1.1bn). Here, we also
consider a scenario that considers potential proceeds from the sale of the company'’s
remaining Hispam assets (full details in the later section: Leverage reduction). For the
purposes of this analysis, we assume for simplicity the combined entity looks to
maintain its cash position and hence the transaction is fully funded through external
financing, although we acknowledge it is possible for Telefonica to combine this with
partial deployment of its own cash. Lastly, we note recent press reports that

shareholders would support external financing such as a rights issuance.

Exhibit 21: If Telefonica looks to reduce leverage as well as undertake an acquisition, it may need to seek external financing such as a
rights issuance to maintain its investment grade status
Potential external financing needed in year 1 (Ebn); illustrative, assuming a deal at the mid-point of our considered EBITDA range (c.€1.1bn)

Potential German consolidation

Target

leverage

Potential external financing needed to pursue leverage reduction alongside a generic transaction

Excl. potential Hispam proceeds Incl. potential Hispam proceeds

Deal multiple (x) Deal multiple (x)

6 8 10 12 6 8 10 12

3.0 7.0 9.3 11.5 13.8 3.0 5.5 7.7 10.0 12.2

3.2 5.0 7.2 9.5 11.7 3.2 3.6 5.8 8.1 10.3
---------------------------------- leverage

33 3.0 5.2 7.5 9.7 k-- x) 33 1.7 4.0 6.2 8.5

35 0.9 3.2 5.4 7.7 3.5 (0.2) 2.1 43 6.6

Deal multiple (x) Deal multiple (x)

6 8 10 12 6 8 10 12

C&CE post transaction (€bn) 7.6 5.5 3.4 1.3 C&CE post transaction (€bn) 7.6 5.5 3.4 1.3

i) Cash & cash equivalents (C&CE) not considered in the above external financing analysis. Red shading is for context and denotes where implied valuation exceeds C&CE; ii) assumed Hispam proceeds
are pro forma at the mid point of a valuation range implied by regional deal multiples (for details, see Leverage reduction section).

Source: Goldman Sachs Global Investment Research

5 June 2025

Pro forma assumptions

In our pro forma analysis, we contemplate a range of scenarios where Telefonica
acquires a company in Germany in a pursuit of mobile market consolidation. Below we
outline our assumptions:

Generic compan

m EBITDA: based on range of EBITDA generated by telecom operators in Germany
(excl. incumbent), which, with our assumed valuation range (see below), implies a
wide spread of enterprise values (as showed in Exhibit 15).

m EBITDA growth & margin: based on the average domestic growth and margins of
telecom operators in Germany, which is 2% and 25%, respectively.

m Capex: 18% of sales based on the average of German telecom operators and levels
we generally observe in sector. We also assume steady capex decline of 0.1% p.a.
which is also in line with the general sector trajectory as most companies are past


http://news.bloomberglaw.com/capital-markets/telefonica-top-shareholders-said-to-back-possible-share-offering
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capex peak.

Leverage: at 2x ND/EBITDA in line with the sector average.

Transaction:

Valuation multiples: we consider a range of 6-12x EV/EBITDA which is in line with
precedent transaction multiples we have seen in the sector since 2005 (Exhibit 59).

Market repair boost: we assume this transaction is primarily focused on mobile
market consolidation which should bring market repair benefits, and historically we
have seen a 1-2pp p.a. boost to EBITDA growth from churn reduction (see end of
this section for more details). Therefore, we assume a 2pp p.a. boost to mobile
EBITDA growth in the case of German mobile consolidation, with a smaller uplift on
fixed EBITDA growth too, as we assume the two entities will merge their entire

business operations. For Telefonica Germany, the mobile/fixed split is 70%/30%,
while for a generic company we assume it's 50%/50% to ensure we are not
overstating the boost.

Synergies: based on precedent transactions, we assume synergies are 8% of the
combined German entity's revenues (i.e. Telefonica Germany + a generic entity) on a
4-year run rate, and split is 70%/30% between opex/capex.

Integration costs: also based on precedent transactions, integration costs are
equivalent to 8% of the combined German entity’s revenues (i.e. Telefonica
Germany + a generic entity) over 4 years, and split is also 70%/30% between
opex/capex.

Telefonica’s leverage: our comprehensive leverage ‘fully loaded’ calculation
includes leases, 100% of hybrids, and employee benefits commitments, among
others, and implies 3.3x 2026E ND/EBITDA. This approach brings us the closest to
S&P’s leverage calculation, and for Telefonica to retain its rating with S&P it needs to
stay comfortably below 4x. We consider S&P the most relevant reference point for
Telefonica given the company’s BBB- rating which places it just one notch above
high-yield territory. Fitch assigns a BBB rating which implies more headroom. As
such, we believe focusing on the S&P threshold provides a more meaningful lens for
gauging management’s financial flexibility. We use this approach in all scenario
analysis in this note.

Transaction financing: for simplicity we model Telefonica financing the deal with
cash.

Timing: given that the company expects to complete its strategic review by YE25,
we assume that this potential transaction is announced in 2025E and then closes in
2026E the earliest which is year 1 in our analysis.

We also lay out an illustrative flow-through of our analysis in Exhibit 23 and Exhibit 24.
This illustrative flow-through is at the mid-point of our considered EBITDA range
(c.€1.1bn) and valuation range (at 9x EV/EBITDA multiple). The key assumptions behind
our analysis are in Exhibit 22.



https://publishing.gs.com/content/research/en/reports/2024/12/09/01a063e6-9e0d-49ee-9526-f33401f18970.html
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Exhibit 22: Key assumptions behind our analysis
In EURmn, unless stated otherwise; illustrative analysis employing the mid-point of our considered EBITDA range (c.€1.1bn) and valuation range (9x
multiple)

FOCUS: TEF acquiring a generic company in Germany

Generic company
EV/EBITDA multiple (x)

Deal assumptions _
9

2026E EV 10,125
2026E EBITDA 1,125
2026E ND/EBITDA (x) 2.0

2026E ND 2,250
2026E equity value 7,875

Generic company assumptions

EBITDA margin (%) 25%
EBITDA growth (%) 2%
Capex as % of revenues 18%
Generic company OpFCF
EBITDA 1,125
Capex (810)
OpFCF 315
Generic company BS
Gross cash 759
Gross cash as a % of EV 8%
Gross debt 3,009
% of OpFCF used to pay down gross debt / increase cash 35%
% mobile business in GE
I
Mobile: EBITDA growth boost from mkt repair p.a. (pp) 2.0pp 70% 50%
Structural EBITDA growth in consolidated market 3.5%
Fixed: EBITDA growth boost from mkt repair p.a. (pp) 0.5pp 30% 50%
Structural EBITDA growth in consolidated market 3.5%
Blended: EBITDA growth boost form mkt repair p.a. (pp) 1.6pp 1.3pp
Structural EBITDA growth in consolidated market 3.5% 3.3%
Ass.__ Weight % of rev. weighted _Increment p.a.
Opex synergies 8% 70% 5.6% 1.4pp
Capex synergies 8% 30% 2.4% 0.6pp
Ass.__ Weight % of rev. weighted _Impact p.a.
Opex integration costs 8% 70% 5.6% 1.4pp
Capex integration costs 8% 30% 2.4% 0.6pp

Source: Goldman Sachs Global Investment Research

5 June 2025 16
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Exhibit 23: Analysis in detail: impact from a generic transaction on German operations
In EURmn, unless stated otherwise; illustrative flow-through analysis employing the mid-point of our considered EBITDA range (c.€1.1bn) and

valuation range (at 9x multiple)

(German operation: Telefonica Germany ‘Generic company Combined entity (ass. TEF consolidates generic company)

in €mn 20256 2026 2027E _2028E _ 2029E _ 2030E 2025E 2026 2027E _2028E __2029E _2030E 2025E  2026E 2027E _ 2028E _ 2029E __2030E

Summary financials. Announced Y1 Y2 3 ¥4 Y5

Simply adding two entities up...

Revenues 8390 8134 8227 8326 8430 8540 4410 4500 4590 4682 4775 4871 12,800 12,634 12817 13008 13205 13411
% growth (12%)  (31%)  12% 12% 1.3% 1.3% 20% 2.0% 20% 20% 20% (13%)  15% 1.5% 15% 16%
EBITDA excl. mkt repair 2609 2,351 2,394 2,439 2487 2536 1,103 1,125 1,148 1,170 1,194 1218 3712 3476 3502 3,610 3681 3754
% total growth (5.6%)  (9.9%)  1.9% 1.9% 19%  2.0% 20% 20% 2.0% 2.0% 2.0% 20% (6.4%)  19% 1.9% 20% 2.0%

9% margin 3L1%  289%  291%  293%  29.5%  29.7% 25.0%  250%  250%  250%  25.0%  25.0% 275%  27.6%  27.8%  27.9%  28.0%

Capex 926 833 830 827 825 823 794 810 822 833 845 857 1,720 1643 1651 1661 1670 1680
asa % of revenues 110%  102%  10.1%  9.9%  9.8%  9.6% 180%  180%  17.9%  17.8%  17.7%  17.6% 13.0%  129%  128%  126%  125%

EBITDA - capex excl. mkt repair 1683 1518 1564 1612 1662 1713 309 315 326 337 349 360 1992 1833 1,890 199 2010 2074

% growth (08%)  30%  3.1%  31%  31% 2.0% 35% 3.4% 3.4% 3.4% (8.0%)  31% 31% 31% 3.2%

Adding market repair impact..

EBITDA incl. mkt repair 2609 2391 2472 2,558 2,647 2,740 1103 1138 1175 1214 1253 129 3712 3529 3,648 3,771 3900 4,034

Abs. boost from mkt repair 40 78 118 160 204 28 23 59 76 54 106 161 219 280
pp growth boost from mkt repair 16pp  16pp  16pp  16pp  16pp 13pp  13pp  13pp  L3pp  13pp 14pp  15pp  1Spp  1Spp  15pp
% total growth incl. mkt repair (84%)  34%  34%  35%  35% 33%  33%  33%  33%  33% (4.9%)  3.4%  34%  34%  3.4%

Capex 926 833 830 827 825 823 794 810 822 833 845 857 1,720 1643 1651 1661 1670 1680
asa % of revenues 110%  102%  10.1%  9.9%  9.8%  9.6% 180%  180%  17.9%  17.8%  17.7%  17.6% 13.0%  129%  128%  126%  125%

EBITDA - capex incl. mkt repair 1683 1559 1,643 1730 182 1918 309 328 354 380 408 436 1,992 1887 1,96 2110 2230 2354

% growth (74%)  54%  53%  53%  53% 6.4% 77% 7.5% 7.2% 7.0% (53%)  58% 57% 5.6% 5.6%

Adding integration costs & synergies.

EBITDA incl. integration costs & synergies 3712 3529 3825 4,125 4430 4742
Opex integration costs a7y @) @ @) 0
Opex synergies 177 354 531 707 707

Capex 1,720 1643 1576 1509 1443 1377
Capex integration costs 76 76 76 76 0
Capex synergies (76) (152 (227)  (303) (303

EBITDA - capex post integration costs & synergies 1,992 1887 2249 2616 2988 3365
Abs. impact on TEF Germany OpFCF 369 685 1004 1326 1651
9% impact on TEF Germany OpFCF 2% 4% 62% 80% 96%

Source: Goldman Sachs Global Investment Research

Exhibit 24: Analysis in detail: impact from a generic transaction on Group financials
In EURmn, unless stated otherwise; illustrative flow-through analysis employing the mid-point of our considered EBITDA range (c.€1.1bn) and

valuation range (at 9x multiple)

Group “TEF group ‘Generic company. Combined entity (ass. TEF consolidates gen
mn 2025E  2026E 2027 202 2029E _ 2030F 2025E  2026E 2027 2028E 2025E 20276 2028F
Key financials Announced Y1 Y2 3 va 3
EBITDA 12280 12379 12,757 12,990 13320 13,729 1103 1,125 1,148 1170 1194 1218 13504 13,904 14,160 14514 14,946
Boost from mkt repair 54 106 161 219 280
Integration costs a7y @) @) a7 0
Synergies 177 354 531 707 707
EBITDA incl. everything 13558 14,187 14,675 15263 15934
Abs. impact on TEF's EBITDA 1179 1430 1685 1944 2,205
% impact on TEF's EBITDA 9.5%  112%  13.0%  146%  161%
Capex 4276 4083 4109 4143 4184 4251 794 810 822 833 25 857 4893 4931 4976 5029 5109
Integration costs 76 76 76 76
Synergies (76) (152)  (227)  (303)  (303)
Capexindl. everything 4893 4855 4825 4802 4,805
Abs. impact on TEF's capex 810 746 682 618 554
9% impact on TEF's capex 19.8%  182%  165%  14.8%  13.0%
EBITDA - capex 8004 8296 8648 8846 9136 9,477 309 315 326 337 349 360 8611 8974 9184 9,484 9838
EBITDA - capex incl. everything 8664 9332 9,850 10462 11,129
Abs. impact on TEF's OpFCF 369 685 1004 1326 1651
9% impact on TEF's OpFCF 44%  79%  113%  145%  17.4%
2025E  2026E 2027 2028F _ 2029E _ 2030E 2025E 2026 2027 2028E __ 2029E _ 2030E 20256 2026E 20276 2028F 2029 2030E
Cash flow. Announced Y1 2 3 va i3
Additional FCF from acquistion + mkt repair 369 685 1,004 1326 1651
Price paid for acquistion (7,875) 0 0 0 0
Transaction net CF impact (7,506) 685 1,004 1326 1,651
Balance sheet
Gross cash (C&CE) 9530 11213 13176 15368 17,827 20,591 759 873 991 1113 1,240 9530 11,972 14050 16359 18940 21,831
Cumulative cash impact of transaction 0 (7,506)  (6822)  (5818)  (4,492)  (2,841)
Gross cash post transaction 9530 4466 7,228 10541 14,448 18,990
Gross debt post transaction 53332 52526 51,720 50,914 50,108 49302 3009 2895 2777 2,65 2529 55535 54,615 53,691 52,763 51,831
Gross cash post transaction 9530 11213 13176 15368 17,827 20,591 759 873 991 113 1,240 4466 7,228 10541 14,448 18,990
Net debt post transaction 43,802 41313 38504 35546 32,281 28,711 2250 2022 178 1542 1290 51,070 47,387 43150 38316 32,842
Net debt / EBITDA post transaction (x) 33 30 27 24 21 20 18 15 13 11 38 33 29 25 21
Abs. impact on TEF's leverage (x) 04 03 02 01 00
[Transaction n return 2026E 2025E 2026 2027 2028E __ 2029E _ 2030E 20256 20266 20276 2028F _ 2029E _ 2030E
ROIC calculations Announced Y1 Y2 3 Ya 5
% adi. tax (weighted) 20% 20% 20% 20% 20% 30% 30% 30% 30% 30% 21% 21% 2% 2% 21%
% EBITDA weight 92% 92% 92% 92% 92% 8% 8% 8% 8% 8%
NOPAT 6272 6637 6918 7,077 7309 758 6859 7,389 7,799 8283 8812
% growth 42%  23%  33%  3.7% 77%  55%  62%  64%
Incremental IC from transaction 7875 7875 7875 7875 7,875
Invested capital incl. goodwill 69,900 68,328 66,789 65283 63837 62,472 76203 74,664 73158 71,712 70,347
% growth (23%)  (23%)  (22%)  (2.1%) (2.0%)  (2.0%)  (20%)  (19%)
ROIC incl. goodwill 9.0%  9.7%  104%  108%  114%  12.1% 9.0%  9.9%  107%  116%  12.5%
Abs. impact on TEF's ROIC (pp) (07pp) (05pp) (0.2pp) O.dpp  0.dpp
% change in TEF's ROIC (7.3%)  (45%)  (1L7%)  09%  32%
TEF's ROIC 4Y improvement (pp) 2.5pp 2.6pp
Abs. impact on TEF's 4Y ROIC improvement (pp) 0.1pp
Current Telefonica WACC 81%  81%  81%  81%  81%  81% 81%  81%  81%  81%  81%

Source: Goldman Sachs Global Investment Research

Note: for any further details on assumptions or model, please reach out to the team.

A recap: Digital Infrastructure in-market mobile consolidation opportunity
We highlighted in our December 2024 sector report that European authorities appear
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more open to in-market mobile consolidation. This is to revive mobile network
investment suppressed by historical regulation. UK 4-t0-3 consolidation was approved
with limited remedies. The EU has supported a Mario Draghi white paper proposing

looser competition regulation and has a new competition authority head in place. Our
conversations with telco operator management highlights growing optimism for EU
approval of consolidation, with limited remedies — this includes Telefonica management,
as well as Telenor management, as highlighted in our recent Nordic field-trip report. We
re-highlighted in our December 2024 report the evidence on ¢.1-2pp pa EBITDA market
repair growth consolidation benefits.

We have found strong evidence of margin expansion from mobile consolidation. When
approved with limited remedies, consolidation has historically driven ¢.3-5pp margin
expansion. Looking at evidence from the Netherlands, UK, Austria and Germany, we
found that consolidation boosted EBITDA growth by 1-2pp p.a. through margin
expansion, driven by lower churn. Below, we consider a number of cases where
consolidation raised EBITDA growth in the relevant market(s), in line with our previous

analysis.
Exhibit 25: When approved with limited remedies, consolidation Exhibit 26: Dutch EBITDA/EBITDA-capex margins improved by 1/2
has historically driven ¢.3-5pp margin expansion, driven by lower pp pa following each round of mobhile consolidation
churn Dutch subscriber HHI vs. EBITDA/ EBITDA-capex margins for UK and
Example of EE merger in the UK: UK subscriber HHI vs. EBITDA/ European industry average
EBITDA-capex margins for UK and European industry average
-------------- ' e Orene Y

0.21 30% 030
20% —_— T e
______ 028
019 | aee=mmTTT
15% 5% 02
10% 0.17 024
20% \
5% 0.15 022
2007 2008 2009 2011 2012 2013 2014
e " 15% 20
EBITDA margin % = ==-Industry EBITDA margin 03 e 2005 2008 007 2008 2009
EBITDA-Capex margin % Industry EBITDA- capex margin ERITDA margin % EBITDA-capex margin %
Subscriber HHI score (RHS) === Industry EBITDA margin % === Industry EBITDA-capex margin %
— SUbscriber HHI score (RHS)
Source: Company data, Goldman Sachs Global Investment Research Source: Company data, Goldman Sachs Global Investment Research
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Exhibit 27: Telekom Austria’s churn reduced materially after
consolidation was announced in 2012...
Telekom Austria contract churn (% per month)

Deal sl
Announcement Appraved

in

0.80

Churn (contract)

0.60

0.40

0.20

Exhibit 28: ...driving Austrian market EBITDA margin improvement
relative to European peers

Austrian subscriber HHI vs. EBITDA margins for Austrian and European
industry average

36% 0.36
3 takeover
~~~~~ of Orange

3% {  Teeal 0.35

28%
031
26%
0.30
24%

22% 028

20% 0.27
2010 201 2012 2013 2014

EBITDA margin (%) === Industry EBITDA margin == Subscriber HHI scaore (RHS)

Source: Company data, Goldman Sachs Global Investment Research

Source: Company data, Goldman Sachs Global Investment Research

Our analysis indicates that even mobile operators that do not participate in consolidation
directly see an EBITDA boost in consolidating markets. In the UK, following the
DT/Orange merger to form EE, EBITDA margins at the combined entity improved 3pp
from 22% to 25%. O2 and Vodafone also benefited indirectly from consolidation, with
margin stabilisation and improvement in the years following the merger. We see the
same evidence in the Netherlands for passive participants.

Exhibit 29: EE benefitted from material opex and capex synergies

after merger

UK subscriber HHI vs. EBITDA/ EBITDA-capex margins for Orange/EE

and European industry average

A5%

Orange/ EE

%

3%

3% |

5% |

2% 4

007 2008 2009 2010 2011 202 2013 2014
EBITDA margin % EBITOA-Capex margin %
=== |ndustry EBITDA margin % === Industry EBITDA-capax margin %

= Subscriber HHI score (RHS)

029

027

035

023

Exhibit 30: Vodafone also realised margin improvement in a period
of reduced competition...

UK subscriber HHI vs. EBITDA/ EBITDA-capex margins for Vodafone and
European industry average

Vodafone

EE merger

10% 0.17
5% 0.156
2007 2008 2009 2010 2011 2012 2013 2014
EBITDA margin % EBITDA-Capex margin %
=== Industry EBITDA margin % === Industry EBITDA-capex margin %

= Subscriber HHI score (RHS)

Source: Company data, Goldman Sachs Global Investment Research
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Exhibit 31: ...as did 02 over the same period
UK subscriber HHI vs. EBITDA/ EBITDA-capex margins for 02 and
European industry average

45%

40%

35%

30%

25%

20%

15%

5%

0%

02

2007 2008 2009 2010
EBITDA margin %
=== Industry EBITDA margin %
== Subscriber HHI score (RHS)

2011 2012 2013 2014

EBITDA-Capex margin %
~ == Industry EBITDA-capex margin %

0.29

0.23

0.7

Source: Company data, Goldman Sachs Global Investment Research
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UK: a potential VMO02 buyout would likely be ROIC dilutive and take
leverage to above 4x

Recently, Bloomberg reported that Telefonica is investigating the potential to buy out the
50% it doesn't own in UK operator VMO2 from Liberty Global (currently a 50/50 JV). We
have built a simplified pro forma model of this potential transaction, assuming that
Telefonica intends to acquire VMO2 with cash. Our analysis indicates that this
transaction would be ROIC dilutive, and would raise leverage to beyond levels
implied for Telefonica to maintain its credit rating.

This implies a transaction would require external financing, such as a rights issuance.
From a strategic perspective, we note a number of complexities for Telefonica
associated with such a deal as we discussed in our recent note. That said, operationally,
once through its fibre upgrade, VMO2 has scope to be a high structural quality fibre
operator in a duopolistic market, in our view. The deal would then be positive for VMO2,

and potentially positive for BT if it drove fibre consolidation.

Our pro forma analysis indicates that a potential VMO2 buyout would not be accretive to
ROIC, with 2-3.5pp ROIC reduction in year 5 which translates to 8.5-10% ROIC vs.
¢.12% for Telefonica on standalone basis (vs. WACC at ¢.8%). The analysis implies
limited ROIC improvement over the 4 years (2025-29E) vs. 2.5pp for Telefonica on a
standalone basis. Further, this transaction implies that leverage would increase to
beyond levels implied for Telefonica to maintain its credit rating (4x ND/EBITDA).
Telefonica already has higherthan-sector-average leverage today and VMO?2 is at >bx
ND/EBITDA. Therefore, the strategic merits of this deal relative to other opportunities
that TEF could pursue seem less obvious to us.

Exhibit 32: Our analysis indicates that a potential VM02 buyout Exhibit 33: ...further, this transaction could raise leverage to above
would be ROIC dilutive, by ¢.2-3.5pp in Y5, implying limited ROIC levels implied for Telefonica to maintain its credit rating
improvement vs. 2.5pp on a standalone basis...

S L S
Potential VMO2 buy out Potential VMO2 buy out

6 8 10 12 6 8 10 12
Year 5 ROIC change (pp) -2.0pp -2.0pp -2.7pp -3.5pp Year 1 leverage post transaction (x) 3.9 4.2 4.5 4.8
Year 5 ROIC change (%) -16.8% -16.8% -22.6% -28.7%
4Y ROIC improvement (pp) 0.6pp 0.6pp 0.1pp -0.8pp
Year 1 leverage pre transaction (x) 33 33 33 33
100% of VMO2 Leverage change (x) 0.6 0.9 1.2 1.4
Implied EV (€bn) 28.8 38.4 48.0 57.6 . e
Implied equity (€bn) 4.0 13.6 23.2 32.8 l' N‘.
| Telefonica needs to stay comfortably !
| <4xto avoid credit rating downgrade* !
50% of VMO2 % e 7
Implied EV (€bn) 14.4 19.2 24.0 28.8
Implied equity (€bn) 2.0 6.8 11.6 16.4
Source: Goldman Sachs Global Investment Research (*) We use leverage definition that includes leases, hybrids, and pension commitments among

5 June 2025

else. This definition comes closest to S&P's leverage calculation, and for Telefonica to retain its
credit investment rating with S&P it needs to stay comfortably below 4x.

Source: Goldman Sachs Global Investment Research
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As discussed above, if Telefonica were to pursue this transaction, our analysis implies it
would need to opt for external financing. The size of the external financing would be
higher if the company also looks to pursue de-gearing at the same time, as we analyze
below. For the purposes of this analysis, we assume for simplicity the combined entity
looks to maintain its cash position and hence the transaction is fully funded through
external financing, although we acknowledge it is possible for Telefonica to combine this
with partial deployment of its own cash. For example, if Telefonica looks to retain its year
1 (2026E) leverage of 3.3x, it would need €10-18bn of external financing which
compares to its current c.€27bn market cap. The need for external financing only
lessens slightly incorporating potential proceeds from the sale of the company’s
remaining Hispam assets.

In terms of the strategic benefits of a deal, in the short term we note VMO2's cable
operations have suffered from negative subscriber trends in recent quarters as it has
been losing customers to fibre operators including BT and other UK ‘altnets’. It is
currently upgrading its network to fibre, and potentially expanding its coverage.
However, it is unclear how much of this will be done via ‘new’ fibre build vs. a ‘buy’
strategy of acquiring existing fibre ‘altnets’, and how this will be financed. Over the
longer term, however, as we have highlighted in our recent BT note, we expect the
UK fibre market to end up as a duopoly. This follows our expectation of some
consolidation of BT's fibre competitors, which include VMO2 and fibre ‘altnets’. This
could mean VMO2 ends up as a high structural quality fibre operator in a duopoly market
structure, which can deliver compelling growth and returns improvement.

Below, we lay out the key assumptions of our pro forma analysis.
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Exhibit 34: If Telefonica wants to retain its investment grade status
or reduce leverage alongside the transaction, our analysis implies
it would need to seek external financing such as a rights issuance
Potential external financing needed in year 1 (€bn)

8 L
Potential VMO2 buy out

Potential external financing needed (€mn)

Excl. potential Hispam proceeds

Deal multiple (x)

T 3.0 16.0 18.4 20.8 23.2

everage [IPRREEINNECY SIS LY SUNE > S 1
1 3.3 10.8 13.2 15.6 18 O_r,

) BT & et ) B s

[ Telefonica's standalone leverage in year 1 (2026E) is 3.3x ]‘

Incl. potential Hispam proceeds

Deal multiple (x)

6 7 8 9
3.0 14.4 16.8 19.2 216
VeIt 3.2 12.0 14.4 16.8 19.2
leverage 33 9.6 12,0 14.4 16.8
) 35 7.2 9.6 12.0 14.4
6 8 10 12

C&CE post transaction (€bn)

i) Cash & cash equivalents (C&CE) not considered in the above external financing analysis. Red
shading is for context and denotes where implied valuation exceeds C&CE; ii) assumed Hispam
proceeds are pro forma at the mid point of a valuation range implied by regional deal multiples
(for details, see Leverage reduction section).

Source: Goldman Sachs Global Investment Research

Proforma assumptions

Exhibit 35: We expect VMO02/altnet consolidation to create a
near-duopoly structure in the UK fibre market over the long term,
which could mean VMO2 ends up as a high structural quality fibre
operator in a duopoly market structure

UK market structure: cable and fibre homes passed, current vs. CY30E

Total fibre and cable homes passed (mn)

Potential

35 consolidation

30 1 Altnets
25 A Altnets
20 A

15 4

101 VMO2+nexfibre VMO2+nexfibre
5 |

0 4

BT Openreach Others BT Openreach Others
CY24 CY30E

VMO2 based on GSe; ‘potential consolidation” shown above is illustrative and considers the level
of incumbent-altnet overlap

Source: Company data, Goldman Sachs Global Investment Research

In our pro forma analysis, we assume no change in VMO2's current strategy, and do
not assume Nexfibre is impacted by this transaction. Therefore, we simply integrate the
two companies’ financials, and we make the assumptions and adjustments (Exhibit 36)
listed below. Also, we lay out an illustrative flow-through of our analysis at a 9x
EV/EBITDA multiple (the midpoint of our assumed valuation range) in Exhibit 37 and
Exhibit 38. The key assumptions are:

® Valuation multiples: we consider a range of 6-12x EV/EBITDA multiples which is in

line with precedent transaction multiples we have seen in the sector (Exhibit 59).

We note that the speculated valuation for VMO?2 at the time of the merger was
£31.4bn, implying 8x 2025E EV/EBITDA multiple (here, here).

B Leverage: our comprehensive leverage calculation includes leases, hybrids, and
employee commitments, among others, and implies 3.3x 2026E ND/EBITDA. This
approach brings us the closest to S&P’s leverage calculation, which we deem the
most relevant for this analysis as flagged earlier, and for Telefonica to retain its rating
with S&P it needs to stay comfortably below 4x. \We also note that S&P excludes

VMO?2 from its Telefonica's standalone leverage definition, in line with our approach.

E Integration costs: we see limited synergies in this deal, so we only assume
c.€74mn of integration costs over 5 years from a potential TSA with Liberty post

5 June 2025
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transaction. This is based on Liberty’s guidance for <$200mn of central costs in

2025E. In our LBTY model, we forecast ¢.$170mn central costs this year, and in this
analysis we assume that 50% of these costs are tied to VMO2 (as VMO?2 represent
50% of LBTY’s revenues/EBITDA).

Transaction financing: also, for simplicity we model Telefonica financing the deal

with cash. However, our analysis above shows this would raise leverage to above
levels implied for Telefonica to maintain its credit rating. At 1Q results, when asked
about capital structure and a potential rights issuance / dividend cuts, the CFO said it
was too early to speak about this as the company is under strategic review.

Timing: as previously mentioned, given that the company expects to complete its

strategic review by YE25, we assume that this potential transaction could be
announced in 2025E and then closed in 2026E the earliest which is year 1 in our

analysis.

Exhibit 36: Key assumptions behind our analysis

In EURmn, unless stated otherwise; illustrative analysis employing the mid-point of our assumed valuation range (at 9x multiple)

FOCUS: TEF acquiring remaining 50% stake in VMO2
Deal assumptions

TEF buys 100% of VMO2 and consolidates it

EV/EBITDA multiple (x) 9
2026E EV 43,220
2025E ND (24,845)
2026E equity 18,375
Telefonica's share 50%
Telefonica's remaining 50% share 9,187
Integration costs (over 5Y) In Smn
Opex + capex integration costs (e.g. TSA w/ LBTY) 168

Spot
€1 to SX
1.1

In€
147

% VMO2 relatec
50%

VMO2
74

Impact p.a.
15

Source: Goldman Sachs Global Investment Research

Exhibit 37: Analysis in detail: impact from a potential VMO2 buy out on Group financials (1)

In EURmn, unless stated otherwise; illustrative flow-through analysis employing the mid-point of our assumed valuation range (at 9x multiple)

TEF group

in €mn 2025E 2026 2027E  2028F

Key financials

FX: 1EUR to XGBP

Revenues 36,834 36947 37,673 38,486
% growth (28%)  03% 2.0% 2.2%
9% change in TEF's revenues

EBITDA 12,280 12379 12,757 12,990
% growth 08% 3.1% 1.8%
9% margin 333%  335%  33.9%  33.8%
% change in TEF's EBITDA

Capex 4276 4,083 4109 4,143
% sal 11.1% 10.9% 10.8%
9% change in TEF's capex

EBITDA - capex 8004 829 8648 8846

Opex + capex integration costs (e.g. TSA)
9% change in TEF's EBITDA - capex

FCF calculations

EBITDA - capex 8004 8296 8648 8846
wc 264 336 313 205
Interest (1,159)  (1,086)  (975)  (827)
Dividends received 264 298 307 352
Tax (369)  (402)  (500)  (567)
Dividends paid to minorities (175)  (256)  (276)  (284)
Pre-retirement commitments (1,040)  (1,040)  (1,040)  (1,040)
Leases (2641) (26200 (2671) (2,742
Hybrid coupons (300) (300) (300) (300)
Spectrum (168)  (168)  (168)  (168)
Other [ 0 0 [

FCFal (after spectrum & before M&A) 2678 3,057 3338 3566

Abs. impact on TEF's FCFal.
9% impact on TEF's FCFal

2029E

39,380
2.3%

13,320
2.5%
33.8%

4,184
10.6%

9,136

9,136
269
(687)
401
(664)
(203)

(1,040

(2,820)
(300)
(168)

[

3,833

2030E

2.2%
40,299
2.3%

13,729
3.1%
34.1%

4,251
10.5%

9,477

4,139

20256 2026E
08 08
12,018 12,360
(6.4%)  2.8%
4656 4,802

3.1%
387%  38.9%
2427 2,508
203%
2229 2,204
2229 2,29
(214) (213)
(1,342)  (1,340)
0 0
0 0
0 0
0 0
(145) (145)
0 0
0 0
0 0
528 596

VMO02
20276 2028F
08 08
12852 12,759
40%  (07%)
4946 5079
3.0% 2.7%
385%  39.8%
2,634 2,628
205%  20.6%
2312 2,452
2312 2452
(213) (213)
(1,340)  (1,390)
[ 0
0 0
[ 0
0 0
(145)  (145)
0 0
0 0
0 0
614 704

2029E
0.8
12,817

0.5%

5,226
2.9%
40.8%

2,627
205%

2,599

2,599
(213)
(1,439)
0

0
0
0
(145)
[

0
0
801

Combined entity (ass. TEF consolidates VMO2)

2030 2025E  2026E 20276 2028F 2029 2030E
Announced Y1 Y2 3 4 Y5
08
2.0%
12,996 48852 49307 50525 51,245 52,197 53,295
1.4% 09%  2.5% 1.4% 19%  2.1%
33% 34% 33% 33% 32%
5,382 16936 17181 17,703 18069 18545 19,111
3.0% 14%  30%  21% 26%  3.1%
41.4% 347%  34.8%  350%  353%  355%  35.9%
39% 39% 39% 39% 39%
2,611 6592 6743 6771 6811 6863
20.1% 13.4% 13.3% 13.2% 13.0% 12.9%
61% 64% 63% 63% 61%
2,771 10,575 10,945 11,284 11,720 12,234
(15) (15) (15) (15) (15)
27% 27% 28% 28% 29%
Announced Y1 Y2 v3 4 Y5
2,77 10575 10945 11,284 11,720 12,234
(213) 123 100 82 56 35
(1,489) (2426)  (2315) (2217) (2,126)  (2,020)
0 208 307 352 401 462
0 (402) (500) (567) (664) (799)
0 (256)  (276)  (284)  (293)  (299)
0 (1,040)  (1,040)  (1,040)  (L,040)  (1,040)
(145) (2,764)  (2,816)  (2,886)  (2,965)  (3,055)
o (300)  (300)  (300)  (300)  (300)
0 (168)  (168)  (168)  (168)  (168)
0 0 0 [ 0 0
2 3,638 3,938 4255 4620 5048
581 599 689 787 909
19% 18% 19% 2% 2%

Source: Goldman Sachs Global Investment Research
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Exhibit 38: Analysis in detail: impact from a potential VMO02 buy out on Group financials (2)

In EURmn, unless stated otherwise; illustrative flow-through analysis employing the mid-point of our assumed valuation range (at 9 multiple)

Transaction's impact on CF & BS 2025 2026E 2027E 2028E 2029E 2030E 2025E  2026E  2027E  2028E _ 2029E __ 2030E
Cash flow Announced 2026E  2027E  2028F  2029E  2030E
Additional FCF from acquistion + mkt repair 581 599 909
Price paid for acquistion (9,187) 0 0 0 0
Transaction net CF impact (8,606) 599 689 787 909
Balance sheet
Gross cash (C&CE) 9530 11213 13,176 15368 17,827 20,591 1339 1337 1337 1337 1337 1337 10869 12550 14,514 16705 19,164 21,928
Cumulative cash impact 0 (8606) (8,007) (7,318)  (6531)  (5622)
Gross cash post transaction 10869 3944 6507 9388 12,633 16,307
Gross debt 53,332 52526 51720 50914 50,108 49302 26,184 26149 26,149 26,149 26149 26,149 78675 77,869 77,063 76257 75451
Gross cash 9530 11213 13,176 15368 17,827 20,591 1339 1337 1337 1337 1337 1337 3944 6507 9,388 12633 16307
Net debt 43802 41313 38544 35546 32,281 28711 24805 24812 24,812 24812 24,812 24,812 74,732 71,363 67,676 63624 59,145
Net debt / EBITDA 36 33 3.0 2.7 2.4 21 53 5.2 5.0 49 4.7 46 43 4.0 37 34 3.1
Abs. impact on TEF's leverage 10 1.0 10 1.0 10
Transacti npact on retur 205E 2026 20276 2028F 2029 2030E 20256 2026E  2027E 2028 2029 2030E 2025E  2026E 20276 2028E 2029 2030E
ROIC calculations Announced Y1 Y2 3 Y4 Y5
% adj. tax 2% 20% 20% 20% 20% 20% 0.0% 0.0% 0.0% 00%  00%  0.0% 145 14% 14% 14% 14%
NOPAT 6272 6637 6918 7077 7,309 7,582 2229 2294 2312 2452 2599 2,771 9,094 9413 9704 10,079 10,521
Total LT assets 74693 73390 72,078 70,769 69,464 68,190 42,948 42,948 42,948 42,948 42,948 42,948 119317 118,004 116696 115391 114,117
o/w goodwill 16708 15926 15135 14339 13537 12,728 21338 21,338 21,338 21,338 21,338 21,338 40242 39452 38656 37,853 37,044
Total current assets 24,804 26255 28,213 30,431 33,025 35948 5,150 5,150 5,150 5,150 5,150 5,150 22,779 25337 28244 31,625 35457
Cash & equivalents 9530 11213 13,176 15368 17,827 20,591 135% 135 1356 135 1356 1356 3944 6507 9,388 12633 16307
Current liabilities ex ST debt 20058 20,104 20,325 20549 20,826 21,075 5053 5053 5053 5053 5053 5053 25158 25379 25602 25879 26,128
1C (incl. goodwill) 69,909 68,328 66789 65283 63,837 62,472 41,688 41,688 41,688 41,688 41688 41,688 112,995 111,456 109,950 108,504 107,139
ROIC incl. goodwill 9.0% 97%  104%  10.8%  11.4%  121% 5.3% 5.5% 5.5% 59%  6.2%  6.6% 80%  84%  88%  93%  9.8%
Abs. impact on TEF's ROIC (pp) (1.7pp) (1.9pp) (2.0pp) (2.2pp) (2.3pp)
% impact on TEF's ROIC (17.1%)  (185%) (186%) (18.9%) (19.1%)
TEF's ROIC 4Y improvement (pp) 2.5pp 0.3pp
Abs. impact on TEF's 4Y ROIC improvement (pp) (22pp)

Source: Goldman Sachs Global Investment Research

Note: for any further details on assumptions or model, please reach out to the team.
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Spain: various possible scenarios, but unclear what Telefonica could do to
improve market structure materially

There are multiple opportunities Telefonica could explore in Spain, as has been
speculated in the press, but it is not exactly clear what it could do to improve
market structure materially. The Spanish mobile market has already undergone
significant consolidation with the MasOrange merger, which effectively reduced the
competitive field from 4.5 to 3.5 operators (with DIGI accounting for 0.5 as it has yet to
build its own network). As a result, the scope for further structural improvement in the
market could be challenging from a regulatory standpoint. However, it has been
speculated in the local press. If consolidation were to progress from 3.5 to 2.5 MINOs, it
would represent the first move of its kind in Europe and could trigger meaningful market
repair. In our view, it would lead to a re-rating not only of Spanish stocks but also of the
entire European telecom sector. A potentially more viable near-term opportunity would
be a small bolt-on MVNO acquisition for example, which could deliver incremental scale
with limited regulatory friction and minimal capital outlay. On fixed, with ¢.40% FTTH
subscriber share and extensive fibre network ownership, Telefonica is well-placed to
potentially pursue selective altnet acquisitions to enlarge its customer base which could
imply limited capex. It could also see some market repair benefit if fibre consolidation
happens elsewhere. However, it is unclear if Telefonica could pursue a more sizeable
acquisition in fixed given its market share and that it is cheap to build in Spain. Potential
deals in fixed and/or mobile could potentially boost returns profile similarly to the
German consolidation analysis we laid out earlier, as they would leverage on
synergies and could bring some market repair. However, bolt-on deals are unlikely to
move the needle on returns. Alternatively, Telefonica could pursue deals in adjacent
industries in Spain like IT, security or B2B, as there is an increasing focus by European
governments on this. Acquisitions in adjacent industries would need to be analysed
on a case-by-case basis, but investors are likely to question synergies.

Exhibit 39: The Spanish mobile market has already undergone Exhibit 40: ...the same holds for the fixed market, where Telefonica
significant consolidation with the MasOrange merger, therefore it already has a high market share...

is unclear what Telefonica could do to improve market structure Broadband market share by subscribers, 2024

materially...

Mobile market share by subscriber, 2024

Vodafone

19%

Digi
10%

MVNOs

4%

Others
Telefonica Digi 7%
26%

Telefonica
32%

Vodafone
14%

MasOrang
e.

MasOrange
37%

Source: Data compiled by Goldman Sachs Global Investment Research
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Source: Data compiled by Goldman Sachs Global Investment Research
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Exhibit 41: ...therefore, various scenarios are possible but it's
unclear if sizeable deals would be feasible...
FTTH share by lines 2022-25

100% 2% 2%
3
[ 0% | 6%
11% 12%
°
80% o -
s 20% o
60%
MasOrange
25% - 40%
40%
- .
0%
2022 2023 2024

m Telefonica Orange MasMovil ® Vodafone Spain M Digi Others

Source: Regulator data, Data compiled by Goldman Sachs Global Investment Research

5 June 2025

Exhibit 42: ...or Telefonica could opt for holt-on deals to increase

subscriber share, as it also has high network ownership

Spain: FTTH coverage - # of homes covered vs. # of self-built homes & %

uptake

_ # of homes covered % uptake

-te
$ Telefénica

# of sef-built homes

Masorange 4= L 26 25% 18
Q) vodafone 23 6% 1
DIGH 7 27% 1
10 37% 10
NVNTEL 4 10% g

~Bluevia—
Fibra de Tolettnics 5 n.m. O
adamo 3 15% 3
elanta 3 22% 3

Olin
Corou 2 19% 2
coneus 1 n.m. 0
E_3
‘ - Total homes passed 31

Uptake: number of FTTH customers over number of homes covered. It helps measure how many

customers actually connect to the network available.

Source: Data compiled by Goldman Sachs Global Investment Research, Company data
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Leverage reduction: organically and/or via a rights issue

Absent deals, we would argue that TEF’s balance sheet is already on a path to
de-gear organically to sustainable levels, and while press reports suggest the
possibility of a rights issue, we argue it may not be necessary. Indeed, our Buy_
rating is predicated on TEF's accelerating FCF and returns growth, supported by the
recently consolidated Spanish mobile market, Hispam asset sales and Brazilian market
structure (see next section for more details). This drives our above-consensus estimates,
although currently pressured by FX. We model ‘fully loaded” ND/EBITDA (incl. 100%
hybrids, leases and employee compensation) falling by -0.3x p.a. to 3.3x/2.7x by
2026/28E on an organic basis. This is materially below S&P’s c.4x threshold for
investment grade status - a key focus for TEF, i.e. to retain its |G rating with S&R
Telefonica needs to stay comfortably below 4x. \We argue this is a broadly structurally
sustainable level given Telefonica’s growth outlook of 2%/8% 2025-29E EBITDA/FCF
CAGR.

While a rights issue may not be necessary, outside of large-scale M&A ambitions,
we show that a €1-10bn issue (c.3-37% of MV) would lead to a 0.1-0.8x reduction
in fully loaded ND/EBITDA to 3.5x-2.8x in 2025E. This move could address some
balance sheet pressure without committing to near-term strategic transactions.

Exhibit 43: We model ‘fully loaded’ ND/EBITDA falling by -0.3x pa to Exhibit 44: ...this is supported by strong FCF generation, with c.2.4pp
2.7x in 2028E on organic basis, materially below S&P’s 4x threshold 2025-29E FCF/sales improvement and 8% 2025-29E FCF CAGR
for IG status - key focus for TEF... FCF/sales (%), 2025-30E

Leverage (x), 2025-30E

4.0 @ <4x toretain credit rating

35

0.0

12.0%

10.0%
3.0
8.0%
25
. 6.0%
10.7%
’ 3.6 8.7% 9.3% 9.7% 10.2% /o
| 2.7 4.0% 7.8% . 7%
1.0
2.0%
0.5
0.0%

2025E 2028E 2029E 2030E 2025E 2026E 2027E 2028E 2029E 2030E
m ND/EBITDA (x) m FCF/sales (%)
Source: Goldman Sachs Global Investment Research Source: Goldman Sachs Global Investment Research
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Exhibit 45: While a rights issue may not be necessary, we show Exhibit 46: ...and the picture improves but does not materially
that a €1-10bn issue (c3-37% of MV) would lead to a 0.1x-0.8x change with potential Hispam proceeds

reduction in fully loaded ND/EBITDA...

External financing potentially needed to reduce leverage in year 0

External financing potentially needed to reduce leverage in year 0 (2025E), all else equal

(2025E), all else equal

€12bn @ <4xto retain credit rating 4.0x €9bn @ <4x to retain credit rating 31% 4.0x
3.6x 2025E GSe 'fully loaded' ND/EBITDA 3.7% 35 €8bn 3.6x 2025E GSe 'fully loaded' ND/EBITDA L 35
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c [ c ©
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€0bn - 0.0x -€1bn 0.0x

B External financing needed (€bn) ® % of TEF mkt cap ¢ Target leverage (x) M External financing needed (€bn) ® % of TEF mkt cap ¢ Target leverage (x)

Source: Goldman Sachs Global Investment Research

5 June 2025

Note assumed Hispam proceeds are pro forma at the mid point of a valuation range implied by
regional deal multiples.

Source: Goldman Sachs Global Investment Research

While proceeds from Telefonica’s ongoing Hispam asset sales will support
portfolio simplification, they are unlikely to materially improve the balance sheet
on their own. To understand the potential proceeds from the remaining Hispam assets,
we consider a range of valuation multiples (Exhibit 47) based on precedent transactions
which we assign to the remaining assets. This implies that Telefonica could potentially
get an additional €3.7-5.8bn from the remaining Hispam assets. While the Hispam asset
sales bring in valuable cash proceeds, they do not necessarily translate into immense
leverage improvement because of the associated EBITDA loss, as we can see on Exhibit
46 or Exhibit 21.

This portfolio simplification has been the company’s focus, and new management is
executing on it at a rapid pace. At recent results, the CFO also mentioned that the
reduction in Hispam exposure means that the group could support more leverage. We
view this portfolio simplification as strategically positive as it helps sharpen the
company's geographic focus, reduces FX volatility and regulatory risk, and free ups
management bandwidth to concentrate on core European and Brazilian operations. We
note that Brazilian organic performance remains solid, and while FX exposure related to
it persists, we acknowledge that a sale of this asset appears unlikely given that it's
considered a core asset by the company. Together, we believe these actions -
deleveraging and simplification - would not only ease investor concerns but also place
the company in a stronger position to potentially re-engage in M&A in the future from a
position of greater financial and strategic flexibility when the timing is favourable.
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Exhibit 47: Precedent transactions imply potential proceeds from the remaining Hispam assets of €3.7-5.8bn

Implied valuation range (EV/EBITDA)

Potential proceeds from the remaining Hispam assets

Deal multiple (x)

3.5 4.0 4.5 5.0 5.5 6.0 6.5 7.0

Potential proceeds from

4.0 4.3 4.6 4.9 5.2 5.5 5.8
Hispam assets (€bn)

Source: Goldman Sachs Global Investment Research

Exhibit 48: Telefonica Hispam: overview of the remaining assets and potential proceeds at low and high
multiples within the range observed
In EURmn, unless stated otherwise

EBITDA (in €mn) Potential deal proceeds

Valuation RO Valuation At high
TEF's stake 2026E . multiple multiple
(in €mn) (in €mn)
(x) (x)
Argentina 100% 1,200 5.0 1,200 5.0
Perd 100% 0.9 0.0 0.9 0.0
Chile 99% 288 999 3.5 1,998 7.0
Colombia 68% 353 1,100 3.1 1,100 3.1
México 100% 109 381 3.5 762 7.0
Others excl. Uruguay 100% 223 781 3.5 1,562 7.0
Uruguay 100% 92 389 4.2 389 4.2
Venezuela 100%
Ecuador 100%
Hispam 94% 1,066 4,851 3.3 7,013 4.8
Hispam excl. closed deals 1,066 3,650 3.6 5,812 5.7

Closed transactions

In sale process

For transactions that are in process, we use valuation available through press releases

Source: Data compiled by Goldman Sachs Global Investment Research, Company data

5 June 2025
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Exhibit 49: We use precedent transactions to derive an implied range for potential LatAm proceeds

LatAm: precedent transactions multiples

LatAm: precedent transactions EUEATR

implied

Some TEF transactions

May-25 TEF Uruguay sale €389mn 4.2x
Apr-25 TEF Peru sale €0.9mn 0.0x
Feb-25 TEF Argentina sale €1,200mn 5.0x
Jul-24 TEF Colombia sale €1,100mn 3.1x
Jan-22 TEF El Salvador sale €121mn 5.0x
Aug-21 TEF Costa Rica sale €425mn 7.0x
Aug-19 TEF Moviles Panama sale €536mn -
May-19 TEF Celular de Nicaragua sale €390mn -
Jan-19 TEF Moviles Guatemala sale €293mn -
|Average 4.1x |

Other LatAm transactions*

Average 6.2x
I |

LatAm: peer multiples

e 2025E 2026E 2027E
EV/EBITDA EV/EBITDA EV/EBITDA
America Movil Mexico 4.7 4.6 43
Telefonica Brasil Brazil 4.7 4.2 4.0
TIM Brasil Brazil 4.5 4.3 4.1
Megacable Mexico 4.3 4.1 4.0
Televisa Mexico 4.8 5.1 5.2
Liberty Latin America us 5.4 5.2 5.1
Telecom Argentina Argentina 53 4.6 4.2
Entel SA Chile 3.8 3.6 3.4
Millicom Luxembourg 4.6 4.5 4.5
Average 4.7 4.5 4.3
Average excl. TEF Brasil 4.7 4.5 4.4

(*) Please see a full list of all other LatAm transactions in Appendix.

Source: Data compiled by Goldman Sachs Global Investment Research, Company data
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Below, we provide a brief case study of Telefonica's latest rights issuance, highlighting
its size, structure and strategic purpose as a reference point for how the company has
approached equity financing in the past.

Case study: 2015 Telefonica’s rights issuance

To better understand Telefonica’s previous rationale for a rights issuance, we revisit the 2015 case when
the company executed a €3bn rights issue, ¢.5% of market cap at the time, to partially finance the
acquisition of Brazilian broadband operator GVT. This was part of a targeted strategic investment to
strengthen Telefonica’s position in the core market. When it came to timing, Telefonica first announced an
offer to buy GVT from Vivendi in 2014 (EV: c.€7.5bn, EV/EBITDA: ¢.10.5x). Then, in March 2015 it announced
plans for a capital increase alongside Telefonica Brasil. Telefonica offered €3bn through an offering of
¢.281mn new shares at €10.84 subscription price per new share (c.19% discount to TERP).

At the time, credit rating agency Fitch had a positive take on this rights issuance/deal as it considered it to
add synergies rather than debt. The agency perceived it similar to Telefonica Deutschland’s E-Plus
acquisition in 2014, and said it would improve TEF's competitive position in Brazil for the following reasons:
1) a larger and more integrated business, 2) scope for convergent offerings, 3) benefits from limited
overlap in the existing customer base, and 4) geographical expansion as GVT's customers are largely
outside Sao Paolo while Telefonica is inside it.
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Organic drivers of our Buy rating: domestic and Brazilian performance,
portfolio simplification is a further positive

As mentioned in previous section, our Buy rating is predicated on TEF’'s accelerating
FCF and returns growth, supported by the recently consolidated Spanish mobile
market, Brazilian market structure and Hispam asset sales. This drives our
above-consensus estimates, although currently pressured by FX. We forecast 2%/8%
EBITDA/FCF 2025-29E CAGRs.

Telefonica has enjoyed improved rationality in its domestic market since 2022, which,
together with its low churn and benefits from MasQOrange consolidation, should lead to
sustained Spanish service revenues growth, in our view. Further, we expect the Brazilian
asset (Vivo) to see further improvements, driven by continued price increases within a
rational competitive setting. Together with the structural reduction of Group capex
presented at the_CMD (TEF guides for <12% group capex/sales by 2026E; although we
note medium term guidance is on hold now due to the strategic review), these factors
can boost cash flow generation going forward. Telefonica’s dividends remain well
covered on our estimates. Its ongoing portfolio simplification in Hispam is a positive as it
could help it unwind some complexity discount on our EV/IC vs. ROIC approach. It also
helps reduce exposure to volatile FX and regulatory risks.

We note that Telefonica’'s German asset remains challenged — in our German telecom

report, we analyzed the impact of 1&1's wholesale contract switch from Telefonica
Deutschland’s (O2DE) mobile network and onto VOD's. We note that TEF Deutschland
represents a minority in the overall group’s EBITDA-capex/EV. The company has been
focused on offsetting the lost capacity through various new contracts (e.g. with
Freenet). However, we believe that the market repair in case of consolidation, as we
have discussed in the Germany section, would bring the real improvement.

Exhibit 50: Our Buy rating is supported by Telefonica’s growth in the Exhibit 51: ...these core markets drive our above-consensus
recently consolidated Spanish market, Hispam sales and resilient estimates for the group
Brazilian business... GS vs. Visible Alpha Consensus Data, 2025-27E
TEF's growth vs. sector average, 2025-29E CAGR
7%
8.0% 6%

8.4%
5%
5%
4%

4%

3% 2% 3% 0%
3.09%41% 4.1% 2% 2%

7 %

2.7% ) / - I . N
1.9%' I 170,21% %Z (:):/A,) — | —— — -

2025E 2026E 2027E 2025E 2026E 2027E
Spain Brazil Group Sector_ Average Spain Group
(weighted)
m Revenue CAGR (25-29E) = EBITDA CAGR (25-29E) FCF CAGR (25-29E) mRevenues mReported EBITDA EBITDA - capex
Source: Goldman Sachs Global Investment Research We note that consensus is not fully comparable with our estimates as not all analyst estimates

exclude the recently concluded Hispam deals and FX assumptions vary.

Source: Visible Alpha Consensus Data, Goldman Sachs Global Investment Research
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Exhibit 52: Our organic outlook for TEF's assets supports

above-sector-average returns improvement...
ROIC improvement 2025-29E

8.0pp
7.0pp
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Source: Company data, Goldman Sachs Global Investment Research

Exhibit 53: ...and we find that ROIC is the key driver of valuation in the sector, the correlation between EV/IC and ROIC is very high. Within
this framework, Telefonica currently trades at a discount to the line of best fit on sector valuation given its complexity, but its organic

performance together with Hispam simplification should help reduce it
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Summary financials

Exhibit 54: Summary P&L
In EURmn, except EPS/DPS

T‘elefomca: Summary P&L 2022 2023 5el £ £
(in €mn)

Revenue 39,992 40,653 37,895 36,834 36,947 37,673 38,486 39,380 40,299
Growth (%) 1.8% 1.7% 1.6% (2.8%) 0.3% 2.0% 2.2% 2.3% 2.3%
Underlying EBITDA 12,940 13,121 12,813 12,280 12,379 12,757 12,990 13,320 13,729
Growth (%) (0.6%) 1.4% 1.2% (4.2%) 0.8% 3.1% 1.8% 2.5% 3.1%
Margin (%) 32.4% 32.3% 33.8% 33.3% 33.5% 33.9% 33.8% 33.8% 34.1%
Exceptionals 88 1,731 -461 44 0 0 0 0 0
Reported EBITDA 12,852 11,390 12,352 12,324 12,379 12,757 12,990 13,320 13,729
Growth (%) (41.5%) (11.4%) (1.7%) (0.2%) 0.4% 3.1% 1.8% 2.5% 3.1%
Margin (%) 32.1% 28.0% 32.6% 33.5% 33.5% 33.9% 33.8% 33.8% 34.1%
Operating income 4,056 2,593 4,354 4,503 4,553 4,852 5,030 5,293 5,636
Growth (%) n.m. (36.1%) (7.6%) 3.4% 1.1% 6.6% 3.7% 5.2% 6.5%
Margin (%) 10.1% 6.4% 11.5% 12.2% 12.3% 12.9% 13.1% 13.4% 14.0%
Net financial income (expense) -1,313 -1,904 -1,734 -1,545 -1,402 -1,260 -1,103 -933 -747
Profit before taxes 2,961 (1,473) 2,571 2,854 3,101 3,542 3,877 4,311 4,839
Corporate income tax -641 899 -690 -618 -620 -708 -775 -862 -968
Tax rate (%) 21.7% 61.0% 26.8% 21.6% 20.0% 20.0% 20.0% 20.0% 20.0%
Profit for the period 2,319 (574) 1,881 2,237 2,481 2,834 3,102 3,449 3,871
EPS basic 0.40 (0.20) (0.06) 0.40 0.44 0.50 0.55 0.61 0.69
DPS 0.30 0.30 0.30 0.30 0.30 0.30 0.30 0.30 0.30

Source: Company data, Goldman Sachs Global Investment Research

Exhibit 55: Leverage Calculations Breakdown

Net debt Module

Gross Financial Debt 39,079 37,061 38,782
Cash and cash equivalents (7,245) (7,151) (8,062)
Adjustments (5,147) (2,561) (3,559)
Net Financial Debt (co. def.) 26,687 27,349 27,161 24,668 22,179 19,410 16,412 13,147 9,577
Commitments related to employee benefits 3,906 4,510 3,789 3,574 3,574 3,574 3,574 3,574 3,574
Hybrids 7,550 7,550 7,550 7,550 7,550 7,550 7,550 7,550 7,550
Net Financial Debt (GS def.) 38,143 39,409 38,500 35,792 33,303 30,534 27,536 24,271 20,701
Lease Liabilities 8,645 8,920 8,275 8,010 8,010 8,010 8,010 8,010 8,010
Net Financial Debt (GS def. incl. leases) 46,788 48,329 46,775 43,802 41,313 38,544 35,546 32,281 28,711

Leverage Ratios (x)

Company definitions

Net Financial Debt / OIBDA (old co. def.) 21 21 21 2.0 1.8 1.5 13 1.0 0.7
Leverage reduction 21 21 21 2.0 (0.2) (0.3) (0.3) (0.3) (0.3)
Net Financial Debt / OIBDAaL (new co. def.) 2.5 2.5 2.7 2.6 2.3 1.9 1.6 1.3 0.9
Leverage reduction n.m. (0.0) 0.1 (0.1) (0.3) (0.4) (0.3) (0.4) (0.4)

GS definitions

Net Financial Debt (GS def. incl. 50% hybrids) / OIBDAaL n.m. 3.3 3.4 33 3.0 27 23 2.0 1.6
Leverage reduction n.m. n.m. 0.1 (0.1) (0.3) (0.4) (0.3) (0.4) (0.4)
Net Financial Debt (GS def. incl. 100% hybrids) / OIBDAaL 29 3.0 3.8 3.7 34 31 27 23 1.9
Leverage reduction 0.0 0.1 0.8 0.1) (0.3) (0.4) (0.3) (0.4) (0.4)
Net Financial Debt (GS def. incl. 50% hybrids & leases) / OIBDA n.m. 3.4 34 33 3.0 27 24 21 1.8
Leverage reduction n.m. n.m. (0.0) (0.1) (0.2) (0.3) (0.3) (0.3) (0.3)
Net Financial Debt (GS def. incl. 100% hybrids & leases) / OIBDA 3.6 3.7 3.7 3.6 3.3 3.0 2.7 24 21
Leverage reduction (0.3) 0.0 (0.0) 0.1) 0.2) (0.3) (0.3) (0.3) (0.3)
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Exhibit 56: Summary Cash Flow Statement

In EURmn
Tis'egf‘r’::a: Summary Cash Flow 2022  2023]  2024] 2025E] 2026E|] 2027E] 2028E] 2020E]  2030E
EBITDA 12,852 11,390 12,352 12,324 12,379 12,757 12,990 13,320 13,729
Cash interest (incl. interest on leases) -1,236 -1,811 -1,186 -1,159 -1,086 -975 -827 -687 -531
Dividends received (incl. VMO2 recap) 944 1,246 346 264 298 307 352 401 462
Cash tax -92 -454 -358 -369 -402 -500 -567 -664 -799
Working capital change 352 313 -222 353 336 313 295 269 248
Cashflow from operating activities 11,763 11,649 10,711 11,081 10,585 10,963 11,302 11,699 12,168
Cash Capex (ex spectrum) -5,508 -5,851 -5,141 -4,226 -4,034 -4,059 -4,093 -4,134 -4,202
Spectrum -135 -239 -166 -168 -168 -168 -168 -168 -168
Proceeds on disposals and investments -1,743 752 31 1,009 0 0 0 0 0
Acquisitions 0 0 0 0 0 0 0 0 0
Cashflow from investing activities -5,327 -4,286 -4,735 -4,554 -4,202 -4,228 -4,262 -4,302 -4,370
Dividends paid -1,397 -2,139 -1,887 -1,810 -1,691 -1,691 -1,691 -1,691 -1,691
Dividends paid to minorities -438 -438 -57 -175 -256 -276 -284 -293 -299
Equity operations (Minorities, buybacks, hybrid coupon) -555 -1,771 -1,301 -133 -133 -133 -133 -133 -133
Movement in borrowings -4,033 -701 1,356 -60 0 0 0 0 0
Lease principal payments -1,996 -2,114 -2,016 -2,642 -2,620 -2,671 -2,742 -2,820 -2,911
V financing -698 -245 -222 -41 0 0 0 0 0
Cashflow from financing activities -7,925 -7,186 -4,473 -4,861 -4,700 -4,771 -4,849 -4,938 -5,034
FX 154 -271 -188 -39 0 0 0 0 0
Net increase/(decrease) in C&CE -1,335 -94 1,315 1,627 1,683 1,964 2,192 2,459 2,764
Source: Company data, Goldman Sachs Global Investment Research
Exhibit 57: Summary Free Cash Flow Bridge
in EURm
Summary FCF Bridge 2022 2023 2024 2025E 2026E 2027E 2028E 2029E 2030E
OIBDA 12,852 11,390 12,352 12,324 12,379 12,757 12,990 13,320 13,729
Accrued capex 5819 5,579 5,094 4,305 4,083 4,109 4,143 4,184 4,251
OpFCF 7,033 5,811 7,258 8,019 8,296 8,648 8,846 9,136 9,477
WC & non-cash items 352 1,748 516 264 336 313 295 269 248
Cash interest (incl. int. on leases) & dividends received (incl. recap) (292) (1,302) (1,194) (895) (788) (668) (475) (286) (69)
Taxes and minorities & Other (530) (892) (525) (550) (658) (776) (851) (957) (1,008)
Pre-retirement commitments (854) (986) (1,040) (1,040) (1,040) (1,040) (1,040) (1,040)
FCF excl. leases 6,563 4512 5,069 5,797 6,146 6,478 6,776 7122 7,518
Leases principal (1,996) (2,114) (2,016) (2,641) (2,620) (2,671) (2,742) (2,820) (2,911)
Leases interest (445) (478) (226) (217) (195) (165) (137) (106)
Leases principal & interest (2,559) (2,494) (2,867) (2,837) (2,866) (2,907) (2,957) (3,017)
FCF incl. leases 4,567 2,398 3,053 3,155 3,526 3,807 4,034 4,302 4,607
Spectrum (cash) (135) (239) (166) (168) -168 -168 -168 -168 -168
FCF excl. leases & incl. spectrum 6,428 4,273 4,903 5,628 5,977 6,310 6,608 6,953 7,350
FCF incl. both leases & spectrum 4,432 2,159 2,887 2,987 3,357 3,638 3,866 4133 4,439
% dividend coverage 242% 84% 149% 150% 172% 185% 196% 208% 223%
VMO2 recap 736 503 0 0 0 0 0 0
FCF incl. spectrum 1,332 2,692 2,855 3,226 3,507 3,734 4,002 4,307
% growth yoy 6% 13% 9% 6% 7% 8%
FCF calculation as per guidance (excl. spectrum and M&A proceeds) 1,571 2,858 3,023 3,394 3,675 3,903 4,170 4,475
% growth yoy 6% 12% 8% 6% 7% 7%

Source: Company data, Goldman Sachs Global Investment Research
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Exhibit 58: Summary Balance Sheet

In EURmn
Intangible assets 12,017 11,370 9,875 9,888 10,056 10,225 10,393 10,561 10,729
Goodwill 18,471 18,708 16,461 16,708 15,926 15,135 14,339 13,537 12,728
Property, plant and equipment 23,714 22,944 21,439 17,098 14,138 11,134 8,113 5,074 2,042
Rights of use 8,279 8,448 7,907 9,533 12,153 14,824 17,566 20,386 23,297
Financial investments 19,688 15,858 15,777 15,015 14,667 14,310 13,908 13,458 12,946
Deferred tax assets 4,884 6,240 6,673 6,450 6,450 6,450 6,450 6,450 6,450
Total Non-Current assets 87,053 83,568 78,133 74,693 73,390 72,078 70,769 69,464 68,190
Inventories 1,546 929 954 906 906 906 906 906 906
Receivables and other current assets 9,134 10,132 10,445 8,584 8,352 8,346 8,372 8,508 8,666
Cash and cash equivalents 7,245 7,151 8,062 9,530 11,213 13,176 15,368 17,827 20,591
Other current assets 4,663 2,543 2,908 5,784 5,784 5,784 5,784 5,784 5,784
Total Current assets 22,589 20,756 22,369 24,804 26,255 28,213 30,431 33,025 35948
Total Assets 109,642 104,324 100,502 99,497 99,645 100,291 101,200 102,490 104,138
Long term debt 35,059 33360 33,192 32,865 32,865 32,865 32,865 32,865 32,865
Long term lease liabilities 6,657 6,708 6,077 5,768 5,768 5,768 5,768 5,768 5,768
Deferred tax 3,067 2,702 2,905 3,294 3,512 3,721 3,929 4,127 4,296
Provisions 6,505 7,454 6,152 5,591 5,591 5,591 5,591 5,591 5,591
Other long term liabilities 3,546 3,605 3,693 3,563 3,046 2,529 2,012 1,495 978
Total long-term liabilities 54,834 53,829 52,019 51,080 50,781 50,473 50,164 49,846 49,497
Short term debt 4,020 3,701 5,590 4,826 4,826 4,826 4,826 4,826 4,826
Short term lease liabilities 2,020 2,239 2,226 2,024 2,024 2,024 2,024 2,024 2,024
Trade and other payables 13,509 13,957 14,606 12,838 12,941 13,249 13,571 13,975 14,381
Provisions 1,920 1,869 1,614 740 740 740 740 740 740
Others 1,631 1,633 1,698 4,457 4,399 4,312 4,214 4,087 3,929
Total short term liabilities 23100 23399 25734 24,885 24,931 25,152 25,375 25,652 25,901
Total Liabilities 77,934 77,228 77,753 75,965 75,712 75,624 75,540 75,498 75,398
Shareholder funds 25,088 21,852 19,347 19,579 19,987 20,713 21,681 22,960 24,620
Minority interests 6,620 5,244 3,402 3,954 3,945 3,953 3,980 4,031 4,119
Total Equity 31,708 27,096 22,749 23,5632 23,933 24,667 25,661 26,992 28,740
Total liabilities and equity 109,642 104,324 100,502 99,497 99,645 100,291 101,200 102,490 104,138

Source: Company data, Goldman Sachs Global Investment Research
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Valuation & key risks

5 June 2025

We remain Buy-rated on Telefonica. Our 12-month price target is unchanged at €5.2 and
it is based on our EV/IC to ROIC/WACC methodology.

Key downside risks to our thesis and price target include:

1) Spanish competition/churn: the Spanish market has seen some rationalization over
the past 2-3 years, as various operators continue to increase prices above inflation. We
expect for this to improve further with contained churn as the benefits from the
MasQrange merger continue to come through. Should this positive momentum
deteriorate, it could pose a risk to our estimates and valuation.

2) German competition: German mobile competition remains more intense than 12-18
months ago. This is mainly due to 1&1's wholesale contract switch which prompted
operators to be more competitive. Therefore, further intensification of price competition
would raise more concerns around German telco market rationality, and could pose
downside risks to all operators’ financials, to different extent. However, we note this
intensified competition could pressure operators to engage in discussions that could
drive German mobile market consolidation — where all operators would benefit from
market repair.

3) Brazil: Key risks for Telefonica Brasil (Vivo) are: (1) taxation, (2) execution of
regulatory-regime migration and related asset sales; (3) macroeconomic impact on

mobile prepaid; (4) execution of growth strategy in IT and new revenue streams; and (5)
competition in mobile postpaid and fixed broadband.

4) LatAm FX and macroeconomic volatility: Brazil and Hispam represent ¢.40% of
consolidated EBITDA, making Telefonica Group exposed to the FX swings in those
markets which could pose downside risks to our estimates. We note that Telefonica
hedges on yearly basis (i.e. in 2025 it hedges for 2025), and it always aims to have a
high percentage hedged. On top of this, it has natural hedges in places such as interest,
debt in local currency, taxes, leasing, capex, minority dividends that are all in local FX.

5) UK (not consolidated): Key risks for VMO2 include: cable upgrade cycle
(higher/lower capex than expected), value accretive/destructive M&A, and
competition/operating trends (better/worse than expected).

6) M&A execution risk: Telefonica is currently conducting a strategic review. With a
CMD planned for 2H25, the uncertain outcome of the review is a key investor concern.

As a result, there has been a lot of press speculation on what Telefonica could do, as we
have discussed in this note, including potential deals in Spain and Germany.
Management has also indicated that they are open to potential deals in Spain, UK and
Germany. Telefonica has experience with both large- and small-scale M&A; however,

were integration issues to arise, this would pose a downside risk to valuation. Similarly,
investor sentiment could weigh on the shares if the company were to acquire at a
valuation not supported by the proposed merits. WWe see similar execution risk at
Telefonica Brasil, but we note that Vivo has a solid track record of integrating acquired
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companies and creating long-term value for shareholders via M&A (e.g. GVT).
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More related reads:

Nordic Telecoms Field trip highlights pricing power, cost efficiencies and
consolidation upside; Buy Telenor, Telia, Tele2, Elisa

1 April 2025

We hosted our annual Nordic telecom field trip meeting with group & divisional management of Telenor, Telia,
Tele2 and Elisa as well as regulators in Finland, Norway and Sweden. Overall, we find the markets are enjoying
greater structural pricing power than historically, supporting above-inflation price rises. Finnish upselling to
faster 5G speeds continues apace. Norway and Sweden are seeing price rises in 2025 at least as large as in 2024,
with companies reporting no material impact on churn or customer spindown to date. We update our pricing
analysis for the Nordic markets.

Europe Telecom Services Digital Infrastructure: Deregulation, ramping returns &
bifurcation offer further compelling opportunities

9 December 2024

In this report, we reiterate our bullish Digital Infrastructure sector thesis of ramping sector growth and returns
owing largely to fibre deregulation. We update our stock-picking framework, focusing on earnings momentum and
ROIC improvement. There is still material bifurcation between the best- and least well-positioned for fibre
monetisation. We also incorporate the lens of mobile deregulation - consolidation potential is now too big to
ignore. Our positive sector view is echoed by the GS strategists' Overweight stance.

Europe Telecom Services: Digital infrastructure - scope for mobile consolidation
rising. Positive for sector, Buy VOD, Tele2

29 November 2021

A series of comments from various industry players suggest to us a raised probability of in-market consolidation.
This would mark a significant change in mobile regulation, a topic of focus for the past two decades. However, we
believe enough may have changed to mean competition authorities could allow markets to concentrate without
offsetting remedies. Consolidation would drive higher operator growth and returns, justifying greater investment.
And the resulting re-rating boost to the sector would be material.

« Europe Telecom Services Reports of Italian consolidation supportive of our bullish Digital Infrastructure thesis (7 February 2025)

s Europe Telecom Services: Compelling investment opportunities with ramping FCF, plus scope for earnings upgrades and
monetisation (22 May 2024)

« Nordic Telecoms: Recent challengers' price rises represent further step-up in competitive rationality; Buy TEL, Telia, Tele2, Elisa (24

September 2024)

5 June 2025
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Appendix

Exhibit 59: Precedent transactions multiples that we use as a basis for our pro forma scenario analysis
EV/EBITDA multiples (x)

May-2005 Weather Investments / Wind 7.5x Dec-2017 Liberty/DT Austria 10.0x
Jun-2005 KPN / Telfort 8.9x Jan-2018 Com Hem/Tele2 10.9x
Jul-2005 Orange S.A./ Amena 6.7x Feb-2018 TDCl/consortium 8.0x
Aug-2005 Deutsche Telekom / Telering 11.6x Jul-2018 Telia TDC (incl GET) 12.1x
Oct-2005 Telefonica / 02 6.8x Dec-2018 lliad / eil (31.6% stake) 6.5x
Oct-2005 Telenor / Vodafone Sweden 11.0x Jan-2019 DT/Purchase of Tmobile NL 5.3x
Mar-2006 Liberty sells UPC France 11.4x Apr-2019 Telenor/DNA 8.4x
Apr-2006 Liberty sells UPC Sweden 9.3x Apr-2019 Liberty/Sunrise (sale of UPC Switzerland to Sunrise) 10.0x
Aug-2006 Liberty buys Karneval (Czech cable operator) 9.8x May-2019 Vodafone sale of New Zealand business 7.7x
Nov-2006 Liberty sells UPC Belgium to Telenet 10.0x Nov-2019 KKR/ Telecom ltalia * 4.7x
Jun-2007 France Telecom & Mid Europa / One 8.7x Jun-2020 Masmovil/PEP/Civin/KKR 7.8x
Jun-2007 Liberty increases effective stake in Telenet by further c.18% to total c.49.7% 6.9x Aug-2020 Liberty/Sunrise 10.0x
Sep-2007 Deutsche Telekom / Orange NL 8.7x Sep-2020 lliad/Play 6.8x
Nov-2009 Liberty buys Unitymedia 7.4x Oct-2020 Toscafund (TAM)/TalkTalk 7.9x
Jan-2010 Liberty sells J:COM 8.3x Dec-2020 Morgan Stanley/Kublai/Tele Colombus 8.1x
Sep-2010 CVC / Sunrise 6.7x Jan-2021 Next Private (Drahi)/Altice 6.4x
Dec-2010 Liberty buys Aster (Poland cable operator) 7.3x Mar-2021 Masmovil/Euskaltel 10.1x
Mar-2011 Liberty buys KabelBW 8.1x May-2021 KKR/ KPN bid * -
Jun-2011 Spartan Capital Holdings / Polkomtel 6.4x May-2021 EQT-Stonepeak/ KPN bid * -
Jul-2011 Com Hem changes hands in PE deal 8.9x Jul-2021 Niel/lliad 5.5x
Dec-2011 Apax / Orange 6.5x Sep-2021 Patrick Drahi/Eutelsat* (rejected bid) 6.5x
Feb-2012 Hutchison / Orange Austria 6.9x Sep-2021 TMO-NL/Apax Partners & Warburg Pincus 8.7x
May-2012 AMX/ KPN 9.8x Nov-2021 KKR/Telecom ltalia * 5.0x
Jun-2012 AMX / Telekom Austria 5.3x Feb-2022 lliad/Vodafone Italy * 6.2x
Sep-2012 Liberty announces Telenet offer ar EUR35/share 9.1x Jan-2023 Vodafone Hungary/4iG Nyrt./Corvinus Zrt. 8.4x
Feb-2013 Liberty buys Virgin Media 8.8x Dec-2023 lliad/Vodafone Italy (2nd bid) * 7.8x
Apr-2013 Telenor / Globul 6.0x Mar-2024 Orange/MASMOVIL 8.1x
Jun-2013 Vodafone buys Kabel Deutschland 11.6x May-2024 Vodafone Spain/Zegona Communications Plc 5.6x
Jun-2013 Hutchison / 02 Ireland 10.0x Oct-2024 Vodafone Romania/Hellenic Telecommunications Organization/TKRM * -
Aug-2013 02 Deutschland / E-Plus 9.0x Dec-2024 Vodafone/Three * -
Aug-2013 AMX / KPN 5.0x Jan-2025 Vodafone Italy/Swisscom AG 7.6x
Jan-2014 Liberty Global bids for Ziggo - stated blended multiple 11.3x

Mar-2014 Vodafone bids for Ono 7.5x AVERAGE over the past 20 years 8.3
Apr-2014 Numericable/SFR 7.0x MINIMUM 4.2
Sep-2014 TDC/GET 8.0x MAXIMUM 12.9
Jan-2015 Altice/PT 6.9x

Feb-2015 BT/EE 6.0x AVERAGE over the past 10 years 7.9
Apr-2015 Telenet/BASE 4.2x MINIMUM 4.2
Jul-2015 Tele Columbus / Primacom 12.9x MAXIMUM 12.9
Sep-2015 Tele Columbus / Pepcom 9.5x *proposed deal, multiple subject to change / failed bid

We use 6-12x as our valuation perimeter given this captures the majority of deals.

Source: Company data, Data compiled by Goldman Sachs Global Investment Research
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Exhibit 60: European telecoms: tradings comps

Key multiples at current trading price

2026E

2027E

Telcos

EV/EBITDA

EV/ (EBITDA-
Capex)

FCF Yield

FCF Yield
(Unlevered)

Dividend Yield

EV/EBITDA

EV/ (EBITDA-
Capex)

FCF Yield

FCF Yield
(Unlevered)

Incumbents & wireless

Dividend Yield

Bouygues 4.3x 7.5x 8.2% 6.8% 5.8% 3.9x 6.5x 10.1% 8.3% 6.0%
BT 5.1x 11.2x 7.2% 3.8% 4.8% 4.8x 8.8x 11.3% 5.9% 4.9%
Deutsche Telekom 7.1x 11.4x 7.1% 5.6% 3.3% 6.6x 10.2x 7.5% 5.8% 3.8%
Elisa Corporation 10.1x 14.9x 5.1% 4.5% 5.3% 9.4x 13.9x 5.6% 4.9% 5.8%
KPN 8.4x 15.6x 6.1% 5.2% 4.7% 8.0x 12.3x 8.1% 6.7% 5.0%
Orange 5.0x 9.7x 8.3% 6.1% 6.4% 4.8x 9.3x 8.8% 6.5% 6.6%
Proximus 3.5x 3.5x 0.7% 1.7% 7.7% 3.5x 3.5x 2.8% 2.6% 7.7%
Swisscom 8.1x 21.0x 4.4% 3.7% 4.6% 7.7x 18.3x 5.5% 4.5% 4.8%
Tele2 10.3x 14.4x 6.5% 5.7% 4.9% 9.6x 13.1x 7.3% 6.4% 5.7%
Telefonica 5.4x 8.1x 12.9% 7.5% 6.4% 5.0x 7.4x 14.0% 8.1% 6.4%
Telenor 8.3x 11.6x 7.4% 5.4% 6.4% 7.8x 10.7x 8.1% 5.9% 6.5%
Telia 6.4x 10.5x 6.5% 5.8% 5.5% 5.9x 9.5x 7.4% 6.6% 5.8%
Vodafone 3.4x 5.6x 7.9% 5.3% 5.0% 3.1x 5.2x 9.7% 6.0% 5.0%

b & wireless average 6.6x 11.2x 6.8% 5.2% 5.4% 6.2x 9.9x 8.2% 6.0% 5.7%
1&1 5.5x 9.0x 6.0% 4.8% 0.3% 4.7x 7.1x 8.6% 7.3% 0.5%
Freenet 6.7x 7.4x 9.6% 8.5% 8.2% 6.3x 6.9x 10.4% 9.1% 8.8%
United Internet 4.0x 7.2x 11.2% 8.0% 2.3% 3.5x 5.6x 16.7% 11.7% 2.5%
Alternative carriers average 5.4x 7.9x 8.9% 7.1% 3.6% 4.8x 6.5x 11.9% 9.3% 4.0%

Liberty Global 4.4x 13.0x 5.6% 1.4% 13.2% 4.2x 11.8x 11.9% 2.2% 14.4%
Sunrise 6.2x 10.2x 11.5% 8.1% 8.1% 6.1x 9.8x 11.1% 8.0% 8.4%
NOS 4.6x 8.8x 9.3% 6.1% 9.1% 4.6x 8.6x 9.7% 6.3% 9.1%
Cable average 5.1x 10.7x 8.8% 5.2% 10.1% 4.9x 10.0x 10.9% 5.5% 10.6%

Eutelsat Communications 6.1x 141.3x -12.8% -1.2% 0.0% 5.8x 47.1x -9.4% 0.2% 0.0%
SES SA 3.4x 7.7x 16.8% 11.6% 10.8% 3.4x 8.2x 17.2% 11.8% 11.8%
Satellites average 4.8x 74.5x 2.0% 5.2% 5.4% 4.6x 27.7x 3.9% 6.0% 5.9%

Cellnex 13.2x 24.4x 6.7% 4.0% 4.4% 12.4x 18.7x 7.1% 4.2% 5.8%
Inwit 13.3x 17.8x 4.9% 3.8% 5.4% 12.8x 16.8x 5.8% 4.3% 5.8%
[Towers average 13.2x 21.1x 5.8% 3.9% 4.9% 12.6x 17.7x 6.5% 4.3% 5.8%

Source: Refinitiv Eikon, Goldman Sachs Global Investment Research

5 June 2025



Goldman Sachs

Telefonica (TEFMC)

Exhibit 61: Precedent Hispam transactions multiples that we use as a basis for our Hispam proceeds range

EV/EBITDA (x)

Closing date

not closed

not closed

not closed
Feb-25
Apr-25
Mar-25
Jun-24
Jan-25
Sep-24
Feb-25
Aug-23
Jul-22
Apr-22
Nov-21
Nov-21
Nov-21
Aug-21
Nov-20
Dec-19
Aug-19
Mar-19
Jan-19
Dec-18
Oct-18
May-16
Mar-16
Jul-15
Apr-15
Jan-15
Jan-15
Jan-15
Dec-14
Dec-06

Buyer

TIGO
TIGO
LILAK
TEO

TecInterna
Group of

™v

Group of

LILAK
TEO

Vero
LILAK

VIV, AMX,

Grupo

Transtelco

TIGO
LILAK
LILAK
AMX
TIGO
LILAK
AMX
TIGO
LILAK
LILAK
v
AT&T
AT&T
AT&T
Grupo
v
VIV
Axtel

Seller

TEF
TEF
TIGO
TEF
TEF
Novator
AT&T
Novator
EchoStar
TEF

Americane

AMX
Oi
AT&T
Local
Telefénica
AT&T
NIl
Telefénica
Governme
TEF
Cable
Televisora
Cable &
Grupo
DirecTV
NIl
Grupo
v
Cablevisié
Vivendi
Avantel

Country

Uruguay
Colombia
Costa Rica
Argentina
Peru
Chile
Mexico
Colombia
Puerto Rico & USVI
Argentina
Brazil
Panama
Brazil
Several LatAm

Guatemala
Costa Rica
Puerto Rico & USVI
Brazil
Panama, Costa Rica, Nicaragua
Curacao
Guatemala
Panama
Costa Rica
Several Caribbean
Mexico
US and LatAm
Mexico
Mexico
Mexico
Mexico
Brazil
Mexico

* figure as originally announced, potential adjustments are in arbitrage discussion

TEF selling Uruguay operations to TIGO
Merger-of-equals between TIGO and TEF
Merger in which LILA will hold ~86% interest and TIGO ~14%
100% of TEF operations in Argentina
99.3% of TEF operations in Peru
100% of WOM's operations in Chile (mobile)
~41.3% remaning stake in Sky Mexico (fixed)
WOM's operations in Colombia (mobile)
>100MHz spectrum and ~85k mobile-prepaid users
TEF operations in Argentina (mobile+fixed)
Merger-of-equals between regional fixed providers
LILAK's fixed operation bought AMX's mobile operation
1st, 2nd, 3rd mobile players in Brazil splitting up 4th player's mobile
Vrio (AT&T-owned satellite-TV provider in several LatAm countries)
Maxcom Telecomunicaciones
45% remaining stake in Tigo's JV in Guatemala (mobile and fixed provider)
Telefdnica Costa Rica (mobile)
AT&T operations in PR & USVI (mobile+fixed)
Nextel Brasil (mobile)
TIGO's fixed operations buying TEF's mobile
88% stake in UTS (mobile+fixed)
99% of TEF Guatemala (mobile)
80% stake in Cable Onda (mobile+fixed)
Cabletica (fixed)
C&W business (mobile+fixed)
50% interest in Television Internacional (fixed/cable)
DirecTV (satellite TV)
Nextel Mexico (mobile)
100% of lusacell (mobile assets only)
50% remaining equity stake in lusacell (mostly mobile)
Cablevision Red (pay-TV)
GVT (fixed only)
Avantel (mobile+fixed)

LatAm EV/EBITDA multiple, median
Excl. TEF & TV deals

Total price paid
(mn)
€389mn
€1,100mn
n/a
uUsD 1,245
EURO0.9
n/a
n/a
n/a
UsD 255
uUsD1,245
n.m.
usD 200
BRL 15,922*
n/a
MXN 608
uUsD 2,200
UsD 500
UsD 1,950
USD 948.5
UsD 1,650
UsD 189
EUR 333
UsD 1,460
CRC 146,000
UsD 7,400
MXN 6,750
UsD 67,100
UsD 2,302
uUsD 2,500
usD 717
MXN 10,200
EUR 7,450
usD 310

EV/EBITDA
(x)
4.2x
3.1x
n/a
4.1x
0.0x
n/a
n/a
n/a
n/a
4.1x
n/a
n/a
n/a
n/a
n/a
6.2x
n/a
n/a
n.m.
6.8x
6.0x
n/a
7.9x
n/a
n/a
n/a
7.7x
n/a
n/a
n/a
10.2x
10.5x
4.5x
6.1x
6.2x

Source: Data compiled by Goldman Sachs Global Investment Research
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personal views about the subject company or companies and its or their securities. We also certify that no part of our compensation was, is or will be,
directly or indirectly, related to the specific recommendations or views expressed in this report.

Unless otherwise stated, the individuals listed on the cover page of this report are analysts in Goldman Sachs' Global Investment Research division.

GS Factor Profile

The Goldman Sachs Factor Profile provides investment context for a stock by comparing key attributes to the market (i.e. our universe of rated stocks)
and its sector peers. The four key attributes depicted are: Growth, Financial Returns, Multiple (e.g. valuation) and Integrated (a composite of Growth,
Financial Returns and Multiple). Growth, Financial Returns and Multiple are calculated by using normalized ranks for specific metrics for each stock. The
normalized ranks for the metrics are then averaged and converted into percentiles for the relevant attribute. The precise calculation of each metric may
vary depending on the fiscal year, industry and region, but the standard approach is as follows:

Growth is based on a stock’s forward-looking sales growth, EBITDA growth and EPS growth (for financial stocks, only EPS and sales growth), with a
higher percentile indicating a higher growth company. Financial Returns is based on a stock’s forward-looking ROE, ROCE and CROCI (for financial
stocks, only ROE), with a higher percentile indicating a company with higher financial returns. Multiple is based on a stock’s forward-looking P/E, P/B,
price/dividend (P/D), EV/EBITDA, EV/FCF and EV/Debt Adjusted Cash Flow (DACF) (for financial stocks, only P/E, P/B and P/D), with a higher percentile
indicating a stock trading at a higher multiple. The Integrated percentile is calculated as the average of the Growth percentile, Financial Returns
percentile and (100% - Multiple percentile).

Financial Returns and Multiple use the Goldman Sachs analyst forecasts at the fiscal year-end at least three quarters in the future. Growth uses inputs
for the fiscal year at least seven quarters in the future compared with the year at least three quarters in the future (on a pershare basis for all metrics).

For a more detailed description of how we calculate the GS Factor Profile, please contact your GS representative.

M&A Rank

Across our global coverage, we examine stocks using an M&A framework, considering both qualitative factors and quantitative factors (which may vary
across sectors and regions) to incorporate the potential that certain companies could be acquired. We then assign a M&A rank as a means of scoring
companies under our rated coverage from 1 to 3, with 1 representing high (30%-50%) probability of the company becoming an acquisition target, 2
representing medium (15%-30%) probability and 3 representing low (0%-15%) probability. For companies ranked 1 or 2, in line with our standard
departmental guidelines we incorporate an M&A component into our target price. M&A rank of 3 is considered immaterial and therefore does not
factor into our price target, and may or may not be discussed in research.

Quantum

Quantum is Goldman Sachs' proprietary database providing access to detailed financial statement histories, forecasts and ratios. It can be used for
in-depth analysis of a single company, or to make comparisons between companies in different sectors and markets.

Disclosures

Rating and pricing information

BT Group (176.5p), Deutsche Telekom (€33.36), Telefonica (€4.67) and United Internet (€23.64)

Logo disclosure
Third party brands used in this presentation are the property of their respective owners, and are used here for informational purposes only. The use of
such brands should not be viewed as an endorsement, affiliation or sponsorship by or for Goldman Sachs or any of its products/services

The rating(s) for Telefonica is/are relative to the other companies in its/their coverage universe: 1&1 AG, Airtel Africa Plc, BT Group, Bouygues,
Cellnex Telecom SAU, Deutsche Telekom, Elisa OYJ, Eutelsat Communications, Freenet, Grupa Pracuj SA, Infrastrutture Wireless SpA, lonos SE, Liberty
Global Plc, MTN Group, Nos SGPS, OTE, Orange, Proximus Plc, Royal KPN NV, Sunrise, Swisscom, Tele2, Telefonica, Telenor, Telia Co., United Internet,
Vodacom, Vodafone

Company-specific regulatory disclosures
The following disclosures relate to relationships between The Goldman Sachs Group, Inc. (with its affiliates, “Goldman Sachs") and companies covered
by Goldman Sachs Global Investment Research and referred to in this research.

Goldman Sachs has received compensation for investment banking services in the past 12 months: Telefonica (€4.67) and Telefonica (ADR) ($5.28)

Goldman Sachs expects to receive or intends to seek compensation for investment banking services in the next 3 months: Telefonica (€4.67) and
Telefonica (ADR) ($5.28)

Goldman Sachs has received compensation for non-investment banking services during the past 12 months: Telefonica (€4.67) and Telefonica (ADR)
($5.28)

Goldman Sachs had an investment banking services client relationship during the past 12 months with: Telefonica (€4.67) and Telefonica (ADR) ($5.28)

Goldman Sachs had a non-investment banking securities-related services client relationship during the past 12 months with: Telefonica (€4.67) and
Telefonica (ADR) ($5.28)

Goldman Sachs had a non-securities services client relationship during the past 12 months with: Telefonica (€4.67) and Telefonica (ADR) ($5.28)

Goldman Sachs makes a market in the securities or derivatives thereof: Telefonica (€4.67) and Telefonica (ADR) ($5.28)

Distribution of ratings/investment banking relationships
Goldman Sachs Investment Research global Equity coverage universe
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Rating Distribution Investment Banking Relationships
Buy Hold Sell Buy Hold Sell
Global 49% 34% 17% 63% 57% 42%

As of April 1, 2025, Goldman Sachs Global Investment Research had investment ratings on 3,016 equity securities. Goldman Sachs assigns stocks as
Buys and Sells on various regional Investment Lists; stocks not so assigned are deemed Neutral. Such assignments equate to Buy, Hold and Sell for
the purposes of the above disclosure required by the FINRA Rules. See ‘Ratings, Coverage universe and related definitions' below. The Investment
Banking Relationships chart reflects the percentage of subject companies within each rating category for whom Goldman Sachs has provided
investment banking services within the previous twelve months.
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The price targets shown should be considered in the context of all prior published Goldman Sachs research, which may or
may not have included price targets, as wellas developments relating to the company, its industry and financial markets.

Regulatory disclosures

Disclosures required by United States laws and regulations

See company-specific regulatory disclosures above for any of the following disclosures required as to companies referred to in this report: manager or
co-manager in a pending transaction; 1% or other ownership; compensation for certain services; types of client relationships; managed/co-managed
public offerings in prior periods; directorships; for equity securities, market making and/or specialist role. Goldman Sachs trades or may trade as a
principal in debt securities (or in related derivatives) of issuers discussed in this report.

The following are additional required disclosures: Ownership and material conflicts of interest: Goldman Sachs policy prohibits its analysts,
professionals reporting to analysts and members of their households from owning securities of any company in the analyst's area of coverage.
Analyst compensation: Analysts are paid in part based on the profitability of Goldman Sachs, which includes investment banking revenues. Analyst
as officer or director: Goldman Sachs policy generally prohibits its analysts, persons reporting to analysts or members of their households from
serving as an officer, director or advisor of any company in the analyst’s area of coverage. Non-U.S. Analysts: Non-U.S. analysts may not be
associated persons of Goldman Sachs & Co. LLC and therefore may not be subject to FINRA Rule 2241 or FINRA Rule 2242 restrictions on
communications with subject company, public appearances and trading securities held by the analysts.

Distribution of ratings: See the distribution of ratings disclosure above. Price chart: See the price chart, with changes of ratings and price targets in
prior periods, above, or, if electronic format or if with respect to multiple companies which are the subject of this report, on the Goldman Sachs
website at https://www.gs.com/research/hedge.html.

Additional disclosures required under the laws and regulations of jurisdictions other than the United States

The following disclosures are those required by the jurisdiction indicated, except to the extent already made above pursuant to United States laws and
regulations. Australia: Goldman Sachs Australia Pty Ltd and its affiliates are not authorised deposit-taking institutions (as that term is defined in the
Banking Act 1959 (Cth)) in Australia and do not provide banking services, nor carry on a banking business, in Australia. This research, and any access to
it, is intended only for “wholesale clients” within the meaning of the Australian Corporations Act, unless otherwise agreed by Goldman Sachs. In
producing research reports, members of Global Investment Research of Goldman Sachs Australia may attend site visits and other meetings hosted by
the companies and other entities which are the subject of its research reports. In some instances the costs of such site visits or meetings may be met
in part or in whole by the issuers concerned if Goldman Sachs Australia considers it is appropriate and reasonable in the specific circumstances relating
to the site visit or meeting. To the extent that the contents of this document contains any financial product advice, it is general advice only and has
been prepared by Goldman Sachs without taking into account a client’s objectives, financial situation or needs. A client should, before acting on any
such advice, consider the appropriateness of the advice having regard to the client’s own objectives, financial situation and needs. A copy of certain
Goldman Sachs Australia and New Zealand disclosure of interests and a copy of Goldman Sachs’ Australian Sell-Side Research Independence Policy
Statement are available at: https://www.goldmansachs.com/disclosures/australia-new-zealand/index.html. Brazil: Disclosure information in relation to
CVM Resolution n. 20 is available at https://www.gs.com/worldwide/brazil/area/gir/index.html. Where applicable, the Brazil-registered analyst primarily
responsible for the content of this research report, as defined in Article 20 of CVM Resolution n. 20, is the first author named at the beginning of this
report, unless indicated otherwise at the end of the text. Canada: This information is being provided to you for information purposes only and is not,
and under no circumstances should be construed as, an advertisement, offering or solicitation by Goldman Sachs & Co. LLC for purchasers of
securities in Canada to trade in any Canadian security. Goldman Sachs & Co. LLC is not registered as a dealer in any jurisdiction in Canada under
applicable Canadian securities laws and generally is not permitted to trade in Canadian securities and may be prohibited from selling certain securities
and products in certain jurisdictions in Canada. If you wish to trade in any Canadian securities or other products in Canada please contact Goldman
Sachs Canada Inc., an affiliate of The Goldman Sachs Group Inc., or another registered Canadian dealer. Hong Kong: Further information on the
securities of covered companies referred to in this research may be obtained on request from Goldman Sachs (Asia) L.L.C. India: Further information
on the subject company or companies referred to in this research may be obtained from Goldman Sachs (India) Securities Private Limited, Research
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Analyst - SEBI Registration Number INHO00001493, 951-A, Rational House, Appasaheb Marathe Marg, Prabhadevi, Mumbai 400 025, India, Corporate
Identity Number U74140MH2006FTC160634, Phone +91 22 6616 9000, Fax +91 22 6616 9001. Goldman Sachs may beneficially own 1% or more of
the securities (as such term is defined in clause 2 (h) the Indian Securities Contracts (Regulation) Act, 1956) of the subject company or companies
referred to in this research report. Investment in securities market are subject to market risks. Read all the related documents carefully before
investing. Registration granted by SEBI and certification from NISM in no way guarantee performance of the intermediary or provide any assurance of
returns to investors. Goldman Sachs (India) Securities Private Limited compliance officer and investor grievance contact details can be found at this link:
https://publishing.gs.com/disclosures/hedge.html - /general/equity. Japan: See below. Korea: This research, and any access to it, is intended only for
“professional investors” within the meaning of the Financial Services and Capital Markets Act, unless otherwise agreed by Goldman Sachs. Further
information on the subject company or companies referred to in this research may be obtained from Goldman Sachs (Asia) L.L.C., Seoul Branch. New
Zealand: Goldman Sachs New Zealand Limited and its affiliates are neither “registered banks” nor “deposit takers” (as defined in the Reserve Bank of
New Zealand Act 1989) in New Zealand. This research, and any access to it, is intended for “wholesale clients” (as defined in the Financial Advisers Act
2008) unless otherwise agreed by Goldman Sachs. A copy of certain Goldman Sachs Australia and New Zealand disclosure of interests is available at:
https://www.goldmansachs.com/disclosures/australia-new-zealand/index.html. Russia: Research reports distributed in the Russian Federation are not
advertising as defined in the Russian legislation, but are information and analysis not having product promotion as their main purpose and do not
provide appraisal within the meaning of the Russian legislation on appraisal activity. Research reports do not constitute a personalized investment
recommendation as defined in Russian laws and regulations, are not addressed to a specific client, and are prepared without analyzing the financial
circumstances, investment profiles or risk profiles of clients. Goldman Sachs assumes no responsibility for any investment decisions that may be taken
by a client or any other person based on this research report. Singapore: Goldman Sachs (Singapore) Pte. (Company Number: 198602165W), which is
regulated by the Monetary Authority of Singapore, accepts legal responsibility for this research, and should be contacted with respect to any matters
arising from, or in connection with, this research. Taiwan: This material is for reference only and must not be reprinted without permission. Investors
should carefully consider their own investment risk. Investment results are the responsibility of the individual investor. United Kingdom: Persons who
would be categorized as retail clients in the United Kingdom, as such term is defined in the rules of the Financial Conduct Authority, should read this
research in conjunction with prior Goldman Sachs research on the covered companies referred to herein and should refer to the risk warnings that have
been sent to them by Goldman Sachs International. A copy of these risks warnings, and a glossary of certain financial terms used in this report, are
available from Goldman Sachs International on request.

European Union and United Kingdom: Disclosure information in relation to Article 6 (2) of the European Commission Delegated Regulation (EU)
(2016/958) supplementing Regulation (EU) No 596/2014 of the European Parliament and of the Council (including as that Delegated Regulation is
implemented into United Kingdom domestic law and regulation following the United Kingdom's departure from the European Union and the European
Economic Area) with regard to regulatory technical standards for the technical arrangements for objective presentation of investment
recommendations or other information recommending or suggesting an investment strategy and for disclosure of particular interests or indications of
conflicts of interest is available at https://www.gs.com/disclosures/europeanpolicy.html which states the European Policy for Managing Conflicts of
Interest in Connection with Investment Research.

Japan: Goldman Sachs Japan Co., Ltd. is a Financial Instrument Dealer registered with the Kanto Financial Bureau under registration number Kinsho
69, and a member of Japan Securities Dealers Association, Financial Futures Association of Japan Type Il Financial Instruments Firms Association, The
Investment Trusts Association, Japan, and Japan Investment Advisers Association. Sales and purchase of equities are subject to commission
pre-determined with clients plus consumption tax. See company-specific disclosures as to any applicable disclosures required by Japanese stock
exchanges, the Japanese Securities Dealers Association or the Japanese Securities Finance Company.

Ratings, coverage universe and related definitions

Buy (B), Neutral (N), Sell (S) Analysts recommend stocks as Buys or Sells for inclusion on various regional Investment Lists. Being assigned a Buy or
Sell on an Investment List is determined by a stock’s total return potential relative to its coverage universe. Any stock not assigned as a Buy or a Sell on
an Investment List with an active rating (i.e., a stock that is not Rating Suspended, Not Rated, Early-Stage Biotech, Coverage Suspended or Not
Covered), is deemed Neutral. Each region manages Regional Conviction Lists, which are selected from Buy rated stocks on the respective region’s
Investment Lists and represent investment recommendations focused on the size of the total return potential and/or the likelihood of the realization of
the return across their respective areas of coverage. The addition or removal of stocks from such Conviction Lists are managed by the Investment
Review Committee or other designated committee in each respective region and do not represent a change in the analysts' investment rating for such
stocks.

Total return potential represents the upside or downside differential between the current share price and the price target, including all paid or
anticipated dividends, expected during the time horizon associated with the price target. Price targets are required for all covered stocks. The total
return potential, price target and associated time horizon are stated in each report adding or reiterating an Investment List membership.

Coverage Universe: A list of all stocks in each coverage universe is available by primary analyst, stock and coverage universe at
https://www.gs.com/research/hedge.html.

Not Rated (NR). The investment rating, target price and earnings estimates (where relevant) are removed pursuant to Goldman Sachs policy when
Goldman Sachs is acting in an advisory capacity in a merger or in a strategic transaction involving this company, when there are legal, regulatory or
policy constraints due to Goldman Sachs’ involvement in a transaction, and in certain other circumstances. Early-Stage Biotech (ES). An investment
rating and a target price are not assigned pursuant to Goldman Sachs policy when this company neither has a drug, treatment or medical device that
has passed a Phase |l clinical trial nor a license to distribute a post-Phase Il drug, treatment or medical device. Rating Suspended (RS). Goldman
Sachs Research has suspended the investment rating and price target for this stock, because there is not a sufficient fundamental basis for
determining an investment rating or target price. The previous investment rating and target price, if any, are no longer in effect for this stock and should
not be relied upon. Coverage Suspended (CS). Goldman Sachs has suspended coverage of this company. Not Covered (NC). Goldman Sachs does
not cover this company.

Global product; distributing entities

Goldman Sachs Global Investment Research produces and distributes research products for clients of Goldman Sachs on a global basis. Analysts based
in Goldman Sachs offices around the world produce research on industries and companies, and research on macroeconomics, currencies, commodities
and portfolio strategy. This research is disseminated in Australia by Goldman Sachs Australia Pty Ltd (ABN 21 006 797 897); in Brazil by Goldman Sachs
do Brasil Corretora de Titulos e Valores Mobiliarios S.A.; Public Communication Channel Goldman Sachs Brazil: 0800 727 5764 and / or
contatogoldmanbrasil@gs.com. Available \Weekdays (except holidays), from 9am to 6pm. Canal de Comunicagdo com o Publico Goldman Sachs Brasil:
0800 727 5764 e/ou contatogoldmanbrasil@gs.com. Horéario de funcionamento: segunda-feira a sexta-feira (exceto feriados), das 9h as 18h; in Canada
by Goldman Sachs & Co. LLC; in Hong Kong by Goldman Sachs (Asia) L.L.C.; in India by Goldman Sachs (India) Securities Private Ltd.; in Japan by
Goldman Sachs Japan Co., Ltd.; in the Republic of Korea by Goldman Sachs (Asia) L.L.C., Seoul Branch; in New Zealand by Goldman Sachs New
Zealand Limited; in Russia by OO0 Goldman Sachs; in Singapore by Goldman Sachs (Singapore) Pte. (Company Number: 198602165W); and in the
United States of America by Goldman Sachs & Co. LLC. Goldman Sachs International has approved this research in connection with its distribution in
the United Kingdom.

Goldman Sachs International (“GSI"), authorised by the Prudential Regulation Authority (“PRA") and regulated by the Financial Conduct Authority
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("FCA") and the PRA, has approved this research in connection with its distribution in the United Kingdom.

European Economic Area: GSI, authorised by the PRA and regulated by the FCA and the PRA, disseminates research in the following jurisdictions
within the European Economic Area: the Grand Duchy of Luxembourg, Italy, the Kingdom of Belgium, the Kingdom of Denmark, the Kingdom of
Norway, the Republic of Finland and the Republic of Ireland; GSI - Succursale de Paris (Paris branch) which is authorised by the French Autorité de
controle prudentiel et de resolution (“ACPR") and regulated by the Autorité de controle prudentiel et de resolution and the Autorité des marches
financiers ("AMF") disseminates research in France; GSI - Sucursal en Espana (Madrid branch) authorized in Spain by the Comisién Nacional del
Mercado de Valores disseminates research in the Kingdom of Spain; GSI - Sweden Bankfilial (Stockholm branch) is authorized by the SFSA as a “third
country branch” in accordance with Chapter 4, Section 4 of the Swedish Securities and Market Act (Sw. lag (2007:528) om vardepappersmarknaden)
disseminates research in the Kingdom of Sweden; Goldman Sachs Bank Europe SE ("GSBE") is a credit institution incorporated in Germany and, within
the Single Supervisory Mechanism, subject to direct prudential supervision by the European Central Bank and in other respects supervised by German
Federal Financial Supervisory Authority (Bundesanstalt fir Finanzdienstleistungsaufsicht, BaFin) and Deutsche Bundesbank and disseminates research
in the Federal Republic of Germany and those jurisdictions within the European Economic Area where GSI is not authorised to disseminate research
and additionally, GSBE, Copenhagen Branch filial af GSBE, Tyskland, supervised by the Danish Financial Authority disseminates research in the Kingdom
of Denmark; GSBE - Sucursal en Espana (Madrid branch) subject (to a limited extent) to local supervision by the Bank of Spain disseminates research in
the Kingdom of Spain; GSBE - Succursale Italia (Milan branch) to the relevant applicable extent, subject to local supervision by the Bank of Italy (Banca
d'ltalia) and the Italian Companies and Exchange Commission (Commissione Nazionale per le Societa e la Borsa “Consob”) disseminates research in
Italy; GSBE - Succursale de Paris (Paris branch), supervised by the AMF and by the ACPR disseminates research in France; and GSBE - Sweden
Bankfilial (Stockholm branch), to a limited extent, subject to local supervision by the Swedish Financial Supervisory Authority (Finansinpektionen)
disseminates research in the Kingdom of Sweden.
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consider reliable, but we do not represent it is accurate or complete, and it should not be relied on as such. The information, opinions, estimates and
forecasts contained herein are as of the date hereof and are subject to change without prior notification. We seek to update our research as
appropriate, but various regulations may prevent us from doing so. Other than certain industry reports published on a periodic basis, the large majority
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potential relative to its coverage universe as described herein.
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securities or derivatives, if any, referred to in this research, unless otherwise prohibited by regulation or Goldman Sachs policy.
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Any third party referenced herein, including any salespeople, traders and other professionals or members of their household, may have positions in the
products mentioned that are inconsistent with the views expressed by analysts named in this report.

This research is not an offer to sell or the solicitation of an offer to buy any security in any jurisdiction where such an offer or solicitation would be
illegal. It does not constitute a personal recommendation or take into account the particular investment objectives, financial situations, or needs of
individual clients. Clients should consider whether any advice or recommendation in this research is suitable for their particular circumstances and, if
appropriate, seek professional advice, including tax advice. The price and value of investments referred to in this research and the income from them
may fluctuate. Past performance is not a guide to future performance, future returns are not guaranteed, and a loss of original capital may occur.
Fluctuations in exchange rates could have adverse effects on the value or price of, or income derived from, certain investments.

Certain transactions, including those involving futures, options, and other derivatives, give rise to substantial risk and are not suitable for all investors.
Investors should review current options and futures disclosure documents which are available from Goldman Sachs sales representatives or at
https://www.theocc.com/about/publications/characterrisks.jsp and https://www.fiadocumentation.org/fia/regulatory—disclosures/fia—uniform—
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calling for multiple purchase and sales of options such as spreads. Supporting documentation will be supplied upon request.

Differing Levels of Service provided by Global Investment Research: The level and types of services provided to you by Goldman Sachs Global
Investment Research may vary as compared to that provided to internal and other external clients of GS, depending on various factors including your
individual preferences as to the frequency and manner of receiving communication, your risk profile and investment focus and perspective (e.g.,
marketwide, sector specific, long term, short term), the size and scope of your overall client relationship with GS, and legal and regulatory constraints.
As an example, certain clients may request to receive notifications when research on specific securities is published, and certain clients may request
that specific data underlying analysts’ fundamental analysis available on our internal client websites be delivered to them electronically through data
feeds or otherwise. No change to an analyst's fundamental research views (e.g., ratings, price targets, or material changes to earnings estimates for
equity securities), will be communicated to any client prior to inclusion of such information in a research report broadly disseminated through electronic
publication to our internal client websites or through other means, as necessary, to all clients who are entitled to receive such reports.

All research reports are disseminated and available to all clients simultaneously through electronic publication to our internal client websites. Not all
research content is redistributed to our clients or available to third-party aggregators, nor is Goldman Sachs responsible for the redistribution of our

research by third party aggregators. For research, models or other data related to one or more securities, markets or asset classes (including related
services) that may be available to you, please contact your GS representative or go to https://research.gs.com.

Disclosure information is also available at https://www.gs.com/research/hedge.html or from Research Compliance, 200 West Street, New York, NY
10282.
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